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2U0ykpion lotétomrwy Oposidwv EAAnVIKwyY ETTiXEIpRoswy
Mapaywyng kail Eptropiag Mpoiévtwyv:
MNMpooeyyioeig Kal ZUPTTEPACHATO

Avdpyupog - Apng KoupTtrapéAng (Ap.)
TuRpa Ynelakwv Méowv & Emikoivwviag — I6vio MavemioThpio

MepiAnyn

To TTépaopa TNG KOIVWVIAG OTNV WYNQIAKN £TTOXH EUTTAOUTIOE TO MAPKETIVYK PE T VEQ
OedopEva KAl TIG AVTIOTOIXEG OUVATOTNTEG TWV WNQIOKWY HECWV, YEYOVOG TToU
onuatodotnoe TN METARaCr oOTO0 Wn@Iako yiyveoBal, ©OnAadn, TNV WNQIAKN
ETMKOIVWVIA HPE OAA T OCUUTTAPOMAPTOUVTA TWV TTAEOVEKTNUATWY KAl  TwV
MEIOVEKTNUATWY TNG. 2’ AuTO TO KAIVOTOUO TTAQICIO, TO JAPKETIVYK {WVTAVH G OUVOEONG
KAl, €V TTPOKEIMEVW, TA IOTOTTEDA TWV ETTIXEIPAOEWV €ival, TAUTOXPOVA, EPYOALIa Kal
MNXaviopoi TTPoBOoARG Kal gutropiag TTPOoIdVTWY (Kal uttnpeciwy). To TTapov apBpo
TEPIYPAPEI TN A€ITOUPYia AQUTOU TOU MNXQVIOWOU HECA OTTO I0TOTOTTOUG OMOEIdWV
TTPOIOVTWV-POPKWY, TOUG OTTOIOUG OUYKPivel avd duo, pe PAon Tov TPOTTIKOTNTA
(“TpdT1T0”) TWV €pyaAEiwv TTOU TO CUVATTOTEAOUV Kal UTTAPXOUV OTO menu Toug. Mo
OUYKEKPIPEVA, edw eEeTdlovTal TEooepa Celyn IOTOTOTTWY OMOEIdWY TTPOIOVTWY TTOU
KOAUTITOUV €va onuavTikG QACHa TNG KATaVAAWONG, T OTTOIa KAl ETTIAEXTNKAV ME
KPITAPIO TNV «aVAUIEN» TwV KATAOVAAWTWY PE auTd, OTTWG avAAUETAlI O OPOG auTOG
ammd Toug Rossiter & Percy. ‘ET101, pye dedouévo OTI O I0TOTOTTIOC MIAG ETTIXEIPNONG
UTTOKEITAI O€ €TTECEPYATiEG TTOU DIOCQAAICOUV TNV EAKUCTIKOTNTA, TN AEITOUPYIKOTNTA
Kal, eVTEAEl, TNV €100TTOI0 TOUu dla@opd atrd AAAOUG, {NTOUHMEVO TNG MEAETNG €ival n
OIGKpION Kal aKOAOUBWG N KATATAEN TWwV AEITOUPYIWV TOUG PE BAan Tov TTpowdNTIKS A
EAKTIKO TOUG XOPAKTAPA, OTTWG AVOAUETAI QUTOG OTO JAPKETIVYK HECA ATTO TIG YVWOTEG
TAéoV TOKTIKEG 1 oTpatnyikég QOnong kair ‘EAgng (Push & Pull). Ao 1a évreka
gepyaAeia Tou «MApKeTIVYK ZwvTavhg Zuvdeong», €€ a1md autd agopouv oxXedov
QTTOKAEIOTIKA EKEIVOUG TTOU EAEYXOUV TOUG IO0TOTOTTOUG ETTIXEIPHOEWV. O PpOAOG TwV £CI
QUTWV EPYaAEiwv €TTOTITIKOG, €ival dnAadry o pOAog evog paTtiou TTou BAETTEN Kal
Kartaypd@el Ta TTavTa. Ta d0edopéva TTou TTPOKUTITOUV OTTO QUTA TNV KATaypa@r)
atmmoBAEéTTouv 0T BeATiwonN Tou I0TOTOTTOU TTPOG AUOIBaio OYEAOG ETTIXEIPNONG Kal
ETMOKETITWY, TTAVTIA OTO TTAQICIO PIAG QVTAYWVIOTIKNG ayopdg. Ta utroloimra TrévTe
EPYOAEia, TTOU OUCIOOTIKA eival Téooepa a@ou €éva amd autd €ivalr o
I0TOTOTTOG-Website piag eTmixeipnong (To avTikeipevo TG HEAETNG dnAadn). H ouykpion
Oev gival EUKOAN yia dUO AGYOUG: O TTPWTOG EXEI VA KAVEI IE TO JEYAAO OYKO TOUG, EVW
0 OeUTEPOG ME TO YeEYOVOG OTI N UEAETN 1I0TOTOTTWV ETTIXEIPNOEWV QTTOTEAEI £peuva
TTAVW O€ KIVOUUEVN AUUO.

AEgeig kA&1di1a: MApPKETIVYK (wVTaVAG OUVOEONG, WNPIOKO PAPKETIVYK, YPAUUIKO Kal
MN YPOMUMIKO HAPKETIVYK, TTEAQTOKEVTPIKO MAPKETIVYK, WNQIOKOG WETAOXNMATIOUOG,
YPOUMIKOG KOl [N YPOMMIKOG METAOXNMOTIONOG, €EATOMIKEUON, TUNMOTOTIOINGN
ayopdg, AUECO MAPKETIVYK, OUVEPYOTIKO MAPKETIVYK, MAPKETIVYK TTEPIEXOUEVOU,
EI0EPXOMEVO HAPKETIVYK, KOTAVOAWTIKF QVAUIEN.
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Eicaywyn: amrd 1o KAACIKO 0TO Yn@PIaKO HAPKETIVYK

H eukoAia pe Tnv otToia o1 KATAVOAWTEG polpdalovTal TTANPOYOPIEG OTO dIAdIKTUO
KOl METEPXOVTAI OXEOEWV ETTIKOIVWVIOG KAl CUVOANOQYNG UE TIG ETTIXEIPACEIG TTOU TO
agloTToIoUV EUTTOPIKA, E€UTTAOUTIOE TO «MUAPKETIVYK OXEOEwv TreAateiagy (customer
relationship marketing)' pe TIC KaivoTopeg duvatdTnTeg TNG WN@IAKNS Texvoloyiag,
YEYOVOG TTou ouVvEBaAE oTnv avaduaon Tou «ywnelakoU YapkeTivyky» (digital marketing).
H €éAeuon Tou TeAeuTaiou, wWOTOCO, dEV gival OTTOTEAECPA POVO TNG TTAYKOOUIOG
£€ATTAWONG Tou d1adikTUoU?, AAAG Kal TNG OYKOUMEVNG XPAONG TWV WNQIAKWY HECWV?
(kivnTd TNAéQwva, tablets, laptops k.a.), xprion Tou, TTOAU TTEPICCOTEPO ATT TOUG
KATAVOAWTEG, apopd OTIG ETTIXEIPNOEIG TTOU EUTTOPEUOVTAI TTPOIOVTA HECW TWV OIKWV
TOUG I0TOTOTTWV?, TIPAYHA TTou eTTIRERAIIVEI O DIOPKWS AUEAVOPEVOS OYKOG TWV
dlapnuioswv {wvtavig ouvdeaong (online ads) ammd 1o 1990 kail PeTA®.

OTwg £TMONUAIVOUV VEWTEPOI EPEUVNTEC®, ATTOCTOAR TOU WNPIOKOU PAPKETIVYK
gival n avadeign Tpoidviwy oTo diadikTuo, dpdcon TTou atmoBAETTEl TNV augnon TnG
QNUNG Kol Twv TWAACEWY TOuGg OaAAd Kal oTnv KaAANIEpyeEla OxEoEwv METAgU
ETTIXEIPACEWY KAl KATOVOAWTWY. 2T0 TTAQICIO QUTWV TwV TTPOBEcEWY, TO WNPIaKO
MAPKETIVYK EUTIVEETAI QTTO TIG TOKTIKEG TOU TTEAQTOKEVTPIKOU HAPKETIVYK TTOU
gmvonenkav ota yéoa Tou 200u aiwva’. Qotdoo, ol SUVATOTNTEG TTIOU TTPOCPEPOUV
TO0 O100IKTUO KaI Ta Ynolokd péoa oTn diaxeipion TTANPOYOPIWY TTOU aPOPOUV OTIG
TIPOTIMNAOEIS TOU KOIVOU, TIPO0BecE OTO MAPKETIVYK OXECEWV TTEAATEIOG VEEG
duvaToTNTEG  ETTIKOIVWVIAG OANG Kkal eTTegepyaciag dedopévwy (data) TTeAaTWy,
UTTOPKTWV 1 duvnTikwy. Moia gival dpwg n ouciwdng dia@opd PeTagu Twv dUO AUTWV
MOPPWV PHAPKETIVYK;

Mia AITA TTpwTn ouvowyn TWV TTPAKTIKWY BIEPYACIWY TOU JAPKETIVYK Eival N €GAG:
ME a@eTnpia Toug OIABECINOUG XPNUATOOIKOVOUIKOUG, (PUOIKOUG, TEXVOAOYIKOUG Kal
avOpPWTTIVOUG TTOPOUG MIAG ETTIXEIPNONG, £PYO TOU PAPKETIVYK €ival N TTapaywyr] Kal n
EMTTOPIO TTPOIOVTWY (KaI UTTNPECIWYV) TTOU OKOTTO £XOUV VA IKAVOTTOINOOUV TIG QVAYKEG
KOl TIG ETTIBUMIEC TWV KATAVAAWTWVE, P KAAUTEPO TPOTIO ATT O,TI Ol AVTAYWVIOTES TNG.
Mpog TOUTO, Ta OTEAEXN MAPKETIVYK, A®OU TTPOCdIopifouv TNV ayopd-oToxo aAAd Kai

" O 6pog TTEAATOKEVTPIKO WAPKETIVYK EKAQUBAVETAI £8W WG I00BUVAMOG ] TAUTOONUOG HME QUTOV TOU WAPKETIVYK OXEOEWV
meAateiag — yia pia ouvown BAétre Sheth J.N., Parvatiyar A., 1995, “Relationship marketing in consumer markets: antecedents
and consequencess”, Journal of the Academy of Marketing Science, Vol. 23, No 4, 6o. 255-271.

2 O apIBudG TWV EVEPYWY XPNOTWY Tou SIadIKTUOU TTAYKOOHIWG Teivel TTPOg Ta 4 SioekaTopuUplia - BAETe “Digital 2019 Q4 Global
Digital Statshot (October 2019) v01”, diaBéaipo aTo https://3c5.com/mjhj7, nuep. avakT. 24-9-2022.

3 BAémre DATAPORTAL - Wnolakr ££6NIEN oTo kGopo ofuepa (lavoudplog 2022), diabéoiuo aTo https://3¢c5.com/E3MTr, nuep.
avakT. 14/2/2022.

4 Tuvvupog Tou 6pou laTtoTotrog gival kai o 6pog loTéTmedo. Acv £xel amooanviaTei TToloug at’ dUo gival 0pBATePog. MAAAov o
mpwToG. Kai o1 d0o Taviwg otnv ayyAik petagpdlovial wg website (BAéme WordReference.com, diaBéoiyo oTo
https://3c5.com/zyidz, nuep. avakt. 10/1/2022). O épog «IOTOCEAIDA», TTOU EVIOTE XPNOIYOTIOIEITAlI EVAAAOKTIKG Twv OU0
TTpONyoUUEVWY, AVTIOTOIXEI OTOV ayyAIKO Opo webpage kal ava@éperal OTIG ETIUEPOUG OEANIDEG TTOU aTTapTiCOUV TOV IGTOTOTIO
MIOG ETTIXEIPNONG 1 MIOG HAPKAG.

5 Nosrati M., Karimi R., Mohammadi M., & Malekian K., 2013, “Internet Marketing or Modern Advertising! How? Why?”,
International Journal of Economy, Management and Social Sciences, Vol. 2, No 3, 60. 56-63.

6 Kannan P.K. & Hongshuang Alice Li., 2017, “Digital Marketing: a Framework, Review and Research Agenda”, International
Journal of Research in Marketing, Vol., Issue 1, 00. 22-45.

7 Ao 10 1960 Kal PETA, Kaiplo uEANUA TOU TTEAATOKEVTPIKOU UAPKETIVYK VIOG ETTIXEIPNONG €ival O EVTOTIIOUOG TWV KATAVAAWTIKWV
AVAYKWYV Kal N TIPOCOPHOYA TwV TTPOIGVTWY KAl TWV UTTNPECIWY TTOU TTAPAYOUV OTNV UTTNPECIA IKAVOTTOINONG TWV TTEAATWYV TOUG
— BAéme Zappaviwtng X., TnAikidou E. kai Kokkivng I, 2004, “H Ikavotroinon tou MeAdTn kai n MeAETN TNG ZUpPTTEPIPOPAG
Mapamévwy Tou, wg lMapdyovieg AviaywvioTIKOTNTOG Tng Emmixeipnong”. Mpokmika 8% AieBvoug Zuvedpiou Etaipeiag
Oikovopohoywv Oeaoalovikng pe Bépa: “Oikovopiky MeyéBuvaon kai AviaywvioTIKOTnTa oTnv Eupwtrn: Téoeig kai MpooTTikég”,
MavemoTtAuio Makedoviag Oegoocahovikn 3 €wg 5/10/2002, oco. 241-255. EmpéAcia: . MixaAdtmouhog, A. ToouAidng
(Ymopdkehog 7 — Avtiypago 3), diaBéaipo oTo https://3c5.com/iFt1l, nuep. avakr. 14/2/2022.

8 Kotler Philip, 2000, Mdpkernivyk Mavarduevr: Avaiuon, Sxediaoucs, YAomoinon kai EAcyxog, 9" ékdoon, ekd. EMI-Interbooks, .
52.
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TOV QVTOYWVIOPO TIOU QVTIMETWTTICOUV, KATOTTIV, PEOW OIadIKACIWY TIHOASOYNONG
(Price), diavoung (Place), diagruiong kai rpowdnong (Promotion), dnuioupyouv Kai
Tpoa@épouv TIpoidvta (Products) ° otnv ayopd Trou IKAVOTIOIOUV TIG TTPOCDOKIES
{NTNONG TWV KATavaAwTwV™®,

Mpiv TTEPACOUPE OTO WNOPIOKO MAPKETIVYK €ival PAAAOV  atTapaitnTo  va
emonudavoupe 6T n avaduon Tou Eival amrdéAuTa CUVUQAOHEVN ME TOV «Wn@Iako
peTaoxnuaTiopo» (digital transformation) Tng koivwviag, dnAadr], Pe TIG aAAayEG TTOU
EMPEPEI N XPAON TNG WNQIAKNG TEXVOAoyiag o€ dtopa Kai emmixeipAoels. Ooov agopd
OTOUG TTPWTOUG, T WN@IOKA PEoa €xouv TTAEOV KATOKAUGCEI TNV KABNUEPIVOTNTA £VOG
oAU peydAou TToo0aTOU TOU TTayKOouiou TTANBuouou. Ooov agopd oTig delTtepeg™,
0 OPOG YNPIOKOG PETAOXNMATIOPOG AvVAPEPETAI EITE OTO BABPO XPrIoNG TWV WNPIaKWV
TEXVOAOYIWV TTOU aTTORAETTOUV 0T BEATIWON TNG ATTOdOONG TOUG, E€iTE OTNV £TTIdPACN
TWV TEXVOAOYIWV AQUTWYV OTNV aAAQyr) TOU ETTIXEIPNUATIKOU TOUG JovTéAOU™.

Oa mpéTTel, €¢ ApxXNG, VA YiVEI CAPES TTWGS TO YNPIAKO HAPKETIVYK OEV avTIRAiVEl
oUTE QVTIKOBIOTA TIC TIPAKTIKEG TOU TTAPAdOCIAKOU HAPKETIVYK  OTTwWG  1odn
TEPIYPAPNKAY QUTEG O€ TTponyoupevn Trapaypago. QoTté00, n XPNOIKMOTIoinon
WNIOKWYV PECWV (TTOoW PaAAov oTn “smart” ekdoxr) TOUG) YETATOTTICEI Eva oNUAVTIKO
MEPOG TWV E0TIACEWYV TOU Hiyuatog ¢’ €vav mEuTTTo Tmapdayovta (“P”), o Platforms,
onAadn, v wneloki TTAATEOPPA ETTIKOIVWVIAG MIOG ETTIXEIPNONG PE TO KOIVO TNG.
AuTn n “e€ENIEN” gival TTpayuaTIKA ouol1wdng wg TTPOG TO Yeyovog OTI TIPOCOETEN OTIG
«YPOUMIKEGS» (linear) TEXVIKEG TOU MAPKETIVYK TIG «MUn YPAMMIKES» (non linear)
KaBIoTWVTOG TO OIAdPAOCTIKO Kal, €VTEAEl, OXI MOVO TIEAATOKEVTPIKO, OAAA Kal
TTPOOWTTOKEVTPIKO. 'ETOI, 0€ avTiBeon UE TIG YPAUMIKES TEXVIKEG TOU PHAPKETIVYK TTOU,
og ETTTEDO ETMIKOIVWVIAG AQOPOUV OTn PEOW TNAEOTITIKAG dla@riuiong Padikr Kal
Movodpoun TTPOROAR UNVUUATWY OTOUG KATAVOAWTEG, AOYIKY TTou oTnpifeTal oTnv
AU@IAEYOuEVN 10€a UTTAPENG €VOG MEYAAOU OUVEKTIKOU KOIVOU, O «HUN YPOUMIKESY
TEXVIKEG TOU WYNOIOKOU UAPKETIVYK ETTIKEVIPWVOVTAI OTNV TTPOCEYYION PEMOVWHEVWV
TeEAATWY 0 OIAPOPEG TTAATPOPUEG, OTTOU ME DIAdPACTIKOU XAPOKTPA EVEPYEIES
ETTITUYXAVOUV €EATOMIKEUPEVEG HOPPEG eTTIKOIVWVIAS (personalized communication)
Kol cUVOAAQyNG.

Ev katakAeidl, 1o MeAaTtokevipikd MapkeTivyk (M.M.) kai 1o Wn@iakd MAapkeTivyk
(W.M.) poidlouv 1 kai dlagépouv PETaEU oTa €¢AG: 1) OTO ETTITTEDO TNG ETTIKOIVWVIOG TO
.M. d1oKkOTTITEl TN POF TTAPAKOAOUBNONG TWV TNAEOTITIKWY EKTTOUTTWV HE dIAPNUIOEIC,
evw 10 W.M. dnuioupyei PIKPAG 1 Kal PHEYAANG OIApKEIaG OIA@NUIOTIKA OTIOT TTOU
€AKOUV TNV TTPOCOXI) TWV ETTIOKETTITWY TOV IOTOTOTTO MIAG ETTIXEIPNONG. TO KAIK TTAVW O
auTd eival oxeddv TTPOaIPETIKO — av Kal OxI TTavTa. BEBala, o€ I0TOTOTTOUG TTAYKOCOUIOG
eMBEAeI0G OTTwG TO YouTube, n poRy TTapakoAouBnong evog MIKPoU Bivieo Eekiva
OXeOOV TTAVTA PE MIA OUVTOMN SIAQruUIoN, VW av gival JEYAAO SIAKOTTTETAI EVOIAUECT
atrd dla@nuicelg avaykalovTtag Tov €TTIOKETTTN, META a1t 3 €wg S5 deuTEPOAETTTA VA
Kavel KAIK oTo skip adg. 2) 1o MNM.M. ayopdadel xwpo Kal XpOvo TTPOROANG TTPOIOVTWYV
UTTNPECIWV OE EVTUTTA KOl NAEKTPOVIKA PHEOQ Kal aQioes, evw 1o W.M. dnuioupyei Evav

9 MpOKeITal yIa To yWwoTd 4“P” Tou piydartog Yapketivyk — BAETe MaAiapng T. Métpog, Eioaywyr aro Mapketivyk, 31 ‘Ekdoon,
€kd. AB. ZTapouAng, oo. 44-50.

° Mo pia eKTEVA TTAPOUCIacn TwY OPICHWY ATTO TOUG OTToioug Xl BIEABEI TO MAPKETIVYK OTTO Tr YEVVNOT] TOU £WG ORpEPA BAETTE
EuBupiog Ziykipidng, “Bacikég évvoieg Tou PAPKeTIvyK®, (EmpéAeia: Ap. I AeAeddkng) — petaypaen Ap. A. KouptrapéAng),
dlaBéoipo oTo https://3c5.com/1Iv2r, nuep. avakT. 20-2-2022.

" Mo i eKTEVA ava@opd aTny “Wn@IioKr Kai TEXVOAOYIKT| WPILOTNTA OIKOVOWIOG Kal ETTIXEIPAOEWY”, BAETE Wnoiakdg
MetaoxnuaTioudg, Mapartnpntrpio ZEB, 3" ékdoon, PeBpoudpiog 2022, diabéaipo oo https://3c5.com/4CzfG, nuep. avaxT.
20-2-2022.

"2 Vial Gregory, 2019, “Understanding digital transformation: A review and a research agenda”, Journal of Strategic Information
Systems, Vol. 28, Issue 2, 0o. 118-144.
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IOTOTOTTO  {NTWVTAG aTrd TOUG XPAOTEG VA EYYPOAPOUV G QUTOV Kal, ETTITTAEOV,
TTPoRAAEl TTPoIGVTa OxI JOVO O’ auTOv aAAdG Kal o€ GAAOUG IOTOTOTTOUG ETTIXEIPAOEWV
ME TIG oTToieg €XEl PIAiEg 1 ouvepyaTikEG oxEoelg (affiliation). 3) To MNM.M. xpnoipoTrolei
TIPOKTIKEG GuECOU PAPKETIVYK (direct marketing) pe tmoikidoug TpdTTOUG, evin TO W.M.
OnMIoUpYEl €PYOAEId PEOW TWV OTIOIWV Ol ETTIOKETTTEG aAvaAlNTOUV TTEPIOCOTEPES
TTANPOPOPIES yIa TTPOIOVTA, TIG OTTOIEG APETA N KAl Eupeca d1adidouv o€ TPIToug Kail 4)
10 N.M. atTeuBuvel pnvupaTa o€ éva eupu KoIVO, 1), O€ ETTINEPOUG «TURAPOTA ayopdacy
(segmentation), evw 10 W.M. TTpOCEAKUEI ETTIOKETTTEG KOI TTEAATEC JE KEEATOMUIKEUMEVO
TPOTTO» (personalization).

Ta epyalAgia TOU JAPKETIVYK {WVTAVAG OUVOEONG

O1 Lagodiienko kai Aoimoi™ ava@épovral OTIG TEXVIKEG TOU UN YPOUUIKOU
MAPKETIVYK WE Tov Opo «Mdapkerivyk Zwvravig 2uvdeong» (Online Marketing)
KATaypAa@ovTag TIG NG EVTEKA UTTODIAIPETEIG TOU:
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XapTtng 1: To «Mdpkerivyk Zwvravng Zuvdeons» Twv Lagodiienko kai Aoirwv.

1") MdapkeTivyk MNepiexopévou (Content Marketing - Context Banners), 2") Méoa
Emkoivwviag (Media), 3") Madpketivyk Mnyxavwv Avalitnong (Search Engine
Marketing- SEM), 4") Mdpketivyk HAekTpovikou Taxudpoueiou (E-mail Marketing),
5n) lotémedo Emixeipnong (Website), 6n) Mapketivyk Kivntwv TnAepwvwyv (Mobile
Marketing), 7n)__Zuvepyatikd MdapkeTivyk (Affiliate Marketing), 8n) AvdAuon
Amodektwv yia Amodékteg (End2End Analytics), 97) Mapketivyk Eloepxouévwy
(Inbound Marketing), 10n) BeAtioTtotroinon Twv Mnyxavwv Avalntnong (Search
Engine Optimization - SEO), 11") MdpkeTivyk Twv Méowv KoivwvikAg AIKTUWONG
(Social Media Marketing - SMM).

Mapd TO avaykaio NG TrEPIYPOPAG TWV AEITOUPYIWYV TWV EVTEKA AUTWV
EPYOAEIWV TOU YNOIOKOU UAPKETIVYK, N UEAETN €OTIACETAI HOVO OE EKEIVA PE TA OTTOIA
n OXéon TOU ETTIOKETITN €VOG IOTOTOTTOU €ival €TTIAEKTIKA, OnAadr), “ocuveldnTtd”
ETTAEYUEVN aTTO TOV D10, PE TNV £vvola OTI TTAPAYEI AIOONTIKOG, YVWOTIKO Kal, EVTEAEI,
OUVOAAGKTIKO aTTOTEAEOUA YI QUTOV. Me auTO BEQONEVO, N HEAETN TTAPOAEITTEI OKOTTIA

3 Lagodiienko V., Karyy O., Ohiienko M., Kalaman O., Lorvi |., & Herasimchuk T., 2019, “Choosing Effective Internet Marketing
Tools in Strategic Management”, International Journal of Recent Technology and Engineering, Vol. 8, Issue 3, o. 5020-5025.
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Ta epyaAcia ekeiva oTa oTroia £xouv TTPOCRacn NOVO o1 UTTEUBUVOI TWV I0TOTOTTWY, Kal
Ta OTToia OXETICOVTAI JE ETTECEPYATIEG TTOU ATTOOKOTTOUV OTN BEATIWON TNG AcIToupyiag
TOUG, €ITE Yyl OKOTTOUG TIou QTTOBAETTOUV OTNV TTANPECTEPN IKAVOTIOINON TWV
ETTIOKETTTWV TOUG, €iTe OTn BeATiwon TNG KEPOOPOPIAG Twv ETTIXEIPHOEWY TTOU TA
AeiToupyouv.

Y116 autd TO TTpioua, £€1 ATTO Ta £VTEKA £pYaAEia TOU XAPTN 1 KAI, CUYKEKPIPEVA
Ta 3, 6, 7, 8 9 kai 10 (6Aa pe ykpi Xpwua) TTapaAcitrovial amrd Tn PEAETN TwV
IOTOTOTTWV TIOU OTTOTEAOUV TO EUTTEIPIKO UAIKO TNG MEAETNG, yIO TO OTIOIO YiveTal
EKTEVNG ava@opd O€ €TTOPEVN €VOTNTA TOU TTAPOVTOG. AG ava@epBoUpe OUWGS, €0TW
Kal ETTIYPOUMOTIKA, 0 KABE éva atrd Ta £€1 autd epyaleia: To 3 (MapkeTivyk Mnxavwy
Avalntnong - SEM) kai to 10 (BeAtiototroinon twv Mnxavwv Avalntnong - SEO)
augdavouv TNV mMOavoTNTa £UPECNG TOU IOTOTOTIOU WIS ETTIXEIPNONG'™ TTPOKAAWVTAG
€101 TO evdIaQEPOV Twv dlapnuioTwv™® tou amoBAémrouv otnv aiotroinon NG
EMOKEYIUOTNTAG Tou. To 8 (AvaAuon ATTOOeKTWYV Yia ATTOOEKTEG), WG MEPOG TOU
Marketing Automation'®, agopd otnv emelepyacia aToixeiwv ToU BeATIOVOUV TN
Aeiroupyia Twv 10TéTOTTIWY. TO 7 (ZuvepyaTikd i Zuvdedeuévo MApPKETIVYK) agopd o€
OpdoeIC ATTWTEPOG OKOTTOG TwV OToiwv  g€ival n dnuioupyia  €vog  dIKTUOU
OUVEPYACOUEVWYV ETTIXEIPNOEWY TTOU OONYEI TOUG ETTIOKETITEG €VOG I0TOTOTIOU OTOV
IOTOTOTTO MIOG GAANG E€TTIXEIPNONG, TTPAYUA TTOU ETTITUYXAVETAI PE TNV TOTTOBETNON
YPOQPIKWY ouvdéoewv Kal, TEAOG, To 7 (MdapkeTivyk Eloepyxopévwyv) kataypd@er tnv
ETTIOKEYIPOTATA TOU I0TOTOTTOU, TOUG UTTOWNAQIOUG TTEAATEG, TOUG NN UTTAPXOVTEG
TEAATEG, TIC TTWANACEIG, TOV KUKAO ayopdg TTpoiovTwy (Kai TTeAatwv)'’ kabwg kail TIg
aAAaYEC ayopaOTIKAG CUMTTEPIPOPAG TTOU TTPOKUTITOUV aTTd TIG EKACTOTE BEATIWOEIG
evog 1016ToTToU. Ooov agopd oto 6 (MdpkeTivyk Kivntwy TnAepwvwy) TTOU, TTANV
AAwv, agopd Kal og BEUATa oUVOECIUOTNTAG NAEKTPIKWY UTTOAOYIOTWYV Kal (smart)
TNAEQWVWY, ATTOTEAEI AVTIKEIMEVO PIAG AAANG MEAETNG.

[Mpog atToQuUynV TTAPAVONCEWY, N OKOTTIUN TTAPAAEIYN TWV £G1 AUTWYV EPYOAEiWV
OTIG OUYKPIOEIG TWV IOTOTOTTWV OMPOEIdWV TTPOIOVTWYV OEV HEIWVEI Tl CUUPBOANR TOUG
otnv eEeAicodpevn AciToupyia kal TNV KePOOQPOPIa MIAG ETTIXEIPNONG. ZTATIOTIKEG
KATAypaQEG TTPOOPEPOUV UAPTUPIEG TOU onuaivovia POAOU TOUG OTIC TAMEIAKES
EI0POEC TWV YNPIOKWV ETTIXEIPAOCEWV: TO 51% TNG EMOKEWIPOTNTAG EVOG I0TOTOTTOU
TTPoépxeTal TTAEOV aTTO TIG uNXavES avalntnong (SEM). Zupewva pe Tnv Bright Edge
'® n emokeiuodTNTA, ATMd POVN TNG, CUYKEVTPWVEI TTAVW atmd 10 40% OAWV Twv
JIadIKTUAKWY 00wV, ev oUppwva pe Tov Wolfgang Digital'®, to 2019, yia T1pwTn
@opd, ol dlaenuicelg TTANPWHEVNG avalATNONG CETTEPOCAV TNV KAVOVIKH avalrtnon
w¢ TTpog Ta €000a, otrou 10 epyaheio Pay Per Click (PPC), TTou uetpd tov apibud
Béaong Twv dlapnuicewv TToU QIANOEEVOUVTAI OTIC I0TOCEAIDEG TWV IOTOTTEOWV TWV
emixelpocwv®, cuvelo@épel 10 33% Twv £00dwv ot éva KavaAl AIAVIKAG, VW yia

4 BAémre “Paid Placements” otoug Zhang J. kai Dimitrof A., 2007, “The impact of metadata implementation on webpage visibility
in search engine results” (Part Il), Information Processing and Management, Vol. 41, No 3, co. 691-715.

5 H Aerroupyia piag SEM givar avahoyn pe Tn Siadikacia Tou kaBopilgl TN oLIpd TTApouaiaong Twy 180wy aTa Yéoa HadiknAg
evnuépwong - BAéte axeTikd Agpeptlng Nikog, 2002, MoAimikr) Emikoivwvia: Aiakivduveuan, Anuoaoiérnra, Aiadiktuo, Keg. 2: O
kaBopiopdg Tng Bepartohoyiag Twv Méowv (agenda setting), Zeipd: Kovwvia, MoAmkn & Méoa Emikoivwviag, €kd. Matradnaon,
ogo. 100-101.

6 Mero Joel &Taiminen Heini, “Harnessing marketing automation for B2B content Marketing”, Industrial Marketing Management,
Atrpihiog 2016, diaBéoipo aTo https://3c5.com/LmmNj, nuep. avaxr. 16-12-2021.

7 Opreana Alin & Vinerean Simona, 2015, “A New Development in Online Marketing: Introducing Digital Inbound Marketing”,
Expert Journal of Marketing, Vol. 3, Issue 1, 0o. 29-34.

8 Goodwin Danny, “Search Engine Optimatization Statistics”, SiaBéaiyo oo https://3c5.com/s3s1q, nuep. avdakT. 24-9-2022.

" KPI Report 2020, d1a8¢a1uo aTo https://3c5.com/rgwjl, Nuep. avakt. 24-9-2022.

2 O peyahog apIBUOS BEaonG Twv JIAPNUICEWY AUTWV £AKEI TO EVOIAQEPOV TWV BIAPNMUICTWV OTTOPEPOVTAG KEPDN OTIG
ETTIXEIPAOEIG TWV I0TOTTEOWV TTOU TIG @IA0EevoUv — BAETTe Kritzinger W. & Weideman M., 2013, “Search Engine Optimization and
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ETTIXEIPNOEIC TTOU  OPACTNPIOTTOIOUVTAl POVO OTO  OIadiKTUO, TO €pyaAEio autd
OUUBGAAEl 0TO 46% Twv £06dwv Toug?'. MapeummTOVIWG, To 73% TNG ayopdg PPC
avrikel oTnv Google? kai, £éwg kal To 2019, avtioToixoUoe ot 55,17 dioekatouuUpla
doAdpia. To Bing 1ng Microsoft Bpioketal otnv 3" B€on pe €va TTOAU PIKPOTEPO aAAG
emmiong aglooéBacto pepidio ayopds. Ta dedopéva Tng Google® deixvouv OTI Ol
ETTIXEIPNOEIG AUTEG €XOUV, KATA PHECO OPpo, £000a 2 doAdpIa yia KOs 1 doAdpIo TTou
¢odevouv oto Google Ads. To autd 1oxUel kal yia To gpyaAeio Pay2Play (1Tou
TTAPEPTTITITOVIWG Oev avagEpeTal oto XAptn 1 Twv Lagodiienko kai AoIrwv) Kai Tou
otToiou n Asitoupyia kataypd@eral ota AtroteAéopata Twv Mnxavwv Avacnitnong (n
SERP).

Ta utréAoITra TTEVTE €PYAAELIa TTOU OTTOPEVOUV ATTOTEAOUV TO BACIKO KOPHO TNG
MEAETNG Kal gival — pe AaTIVIKA apiOunon aAAd kal o€ TTapévBeon Pe TNV apiBunon 1rou
eKTEONKAV oTov XdpTtn 1 — Ta €€NC:

I - (1") MapkeTivyk Mepiexopévou (Content Banners 4 Content Marketing) trou
agopd oTn ONUOCIiEUCn &VNUEPWTIKOU UAIKOU OTIG 10TOCEANIDEG €VOG 10TOTOTIOU,
OKOTTOG TWV OTIoIWV gival N TIPOCEAKUGN TOU VOIAPEPOVTOC TWV ETTIOKETTTWVZ. OI TTIo
ouvnBiopéveg Pop@ég Tou eival or Pwtoypagieg (Photos), Ta Bivreo (Videos), Ta
Kivoupeva 2x€dia (Animation), o1 Zuvtopol Odnyoi (Short Guides), Ta AladiKTuakd
2epivapia (Webinars), ta Apxeia ‘Hxou (Podcasts) kair ta Avaduoueva Mnvuparta
(Pop-Ups) 1a otroia avoiyouv KoTd Tnv TTrEPIRyNon KATTOIOU OTOV I0TOTOTIO HIOG
ETTIXEIPNONG® pE OKOTTO TNV TTAPATPUVAN TWV ETTICKETTTWV yia dpdaon (Call 2 Action)
aAAG Kal TN ouAAoyr) TwV BIEUBUVOEWY TOU NAEKTPOVIKOU TOUG TaXUDPOUEIOU.

Il - (2") Méoa Emikoivwviag (Media) TTou a@opoulv o€ €va GUVOAO EVEPYEIWV 1)
EPYOAEIWV AKOUOTIKOU KOl  OTITIKOU  XOPOKTAPA  (S1A@NUICTIKOU  TTEPIEXOUEVOU
ouviBweg) Kabwg oe éva oUVOAO TPOTTWY OTTWG OXOMNIA, EIKOVEG Kal DIOQAVEIEG TTOU
XPNOIMOTTOIOUVTAl OTOUG IOTOTOTTOUG TWV ETTIXEIPAOEWV PE OKOTTO va TpaBrfouv Tnv
TIPOCOXI| TWV ETTICKETITWY KAl VA KPATHOOUV {wvTavd To evilapépov yI' auTta®.

l - (4") MdpkeTivyk HAekTpovikoU Tayxudpopegiou (E-mail Marketing) tTou
agopd oTn MadikA | Kal €EATOPIKEUPEVN ATTOOTOAR PNVURATWY OTOUG TTEAGTEG MIOG
emixeipnong?. To peydAo Tou TTAsovéKTNUa eival n duvartdtnta dnuioupyiag Bdong
0edopEvwy TTEAATWV TTOU ATTORAETTEI OTNV OIKOOOUNON OXE0EWV TTIOTOTNTAG PE TNV
EMIXeipnon. To MEIOVEKTAPA TOU OXETICETAI MUE TA AUTOMOTA PNVUUOTA NAEKTPOVIKOU
Taxudpopeiou (Spam) aAAG Kal TNV UTTEPPOPTWON TWV ETTICKETTTWV KAl TTEAATWV HE
TTANPOPOPIES TTOU ATTOOTEAAOVTAI XWPIG TN OUVAIVEDT] TOUG.

Pay-per-Click Marketing Strategies”, Journal of Organizational Computing and Electronic Commerce, Vol. 23, No 3, oo.
273-286.

2! “Ppay Per Click Management”, dia8éoipo oTo https://3c5.com/re8oy, nuep. avakr. 24-9-2022. MApeUTIITITOVIWG, 0 POAOS TOU
PPC eivalr avaAoyog pe autdv Twv Etaipeiwv MAdvwv Méowv (Media Planning Agencies), €pyo Twv oTroiwv gival n Katapérpnaon
TNG OKPOAUATIKOTNTAG TWwV PadIoOPWVIKWY OTaBuwyY, TG TNAEBEaONG TWV EKTTOUTTIWV TwV TNAEOTITIKWV KAVOAIWV KAl TNG
aAVAYVWOIPOTNTAG TWV EVTUTIWY PECWY, JE OKOTTO TNV TTWANGCT TWV PETPIOEWV AUTWY OTIG DIAPNMIOTIKEG ETAIPEIEG.

2 Gullivan Laurie, “Amazon Takes U.S. Search Ad Share from Google”, diaBéoiyo oTo https://3c5.com/jkdIf, nuep. avaxr.
24-9-2022.

2 “How we calculate Google’s economic impact”, 8ia8éaipo aTo https://3c5.com/6jgb6, nuep. avakT. 24-9-2022.

2 Wong Angel & Yazdanifard Rashad, “The Review of Content Marketing as a New Trend in Marketing Practices”, International
Journal of Management, Accounting and Economics, Vol. 2, No. 9, 9°, 2015, diaBéaipo oTo hitps://3c5.com/8tx1g, nuep. avakT.
13-12-2021. Kai emmiong Sharma Rajan, 2017, Content Marketing as an Effective Contemporary Marketing Tool, International
Journal of Engineering Research & Technology (IJERT), Vol. 5, Issue 11, diaBéoiyo ato https://3c5.com/xwLjl, nuep. avakT.
18-6-2022.

% Edwards S. M., Li H. & Lee J-H., 2002, “Forced Exposure and Psychological Reactance: Antecedents and Consequences of
the Perceived Intrusiveness of Pop-Up Ads”, Journal of Advertising, Vol. 31, No. 3, co. 83-95.

% Mc Quail D., 2003, H Bswpia ¢ Madikic Emkoivwviag yia tov 21° ai., Kepahaio 2° “H avamuén Twv PEoWV POdIKAG
eTMIKOIVWViag”, ekd. KaoTtaviwTn, oo. 36-57.

27 Chittenden L. & Rettie R., 2003, “An evaluation of e-mail marketing and factors affecting response”, Journal of Targeting,
Measurement and Analysis for Marketing, Vol.11, No 3, oo. 203-217.

86



10 ETAoio EAAnvéewvo Emotnuoviké Zuvédpio EpyaoTnpiwv Emikoivwviag:
H 1repIBaANOVTIKA ETTIKOIVWVIA JE XPATN AXOU, EIKOVAG, KEIYEVOU Yia Tn dnuoacioypa®ia/TAnpo@dpnon/moAITioud/ekTraideuan.

IV - (5") lotétotrog Emixeipnong (Website), epyaAcio TTou atroteAei 10 KA’
QUTO QVTIKEIYEVO €PEUVAG TOU TTAPOVTOS ApOpou.

V - (6") MapkeTivyk Méowv Koivwvikiig AikTowong (Social Media Marketing)
TTOU a@Qopouv OTa PECA AAANAETTIOPAONG Kal ETTIKOIVWVIAG OUAdwY aTOPwWV PECW
OI1adIKTUOKWY KOIVOTATWY. épav TG TTapoxng TTPoowTTIKAG TauTtéTtnTag (profile) mmou
TIAPEXOUV OTOUG XPROTEC TOUG?®, ammoTteAoUv Kal péoa TrelBoUuc®. YTroKaTtnyopieg Toug
gival Ta MNedia Autopatotroinuévng Zuvouidiag (Chat-bots) TTou agopouv og “€gutva’
TIPOYPAUMATA TEXVNTAG VONUOOUVNG TTOU ETTITPETTOUV TNV AAANAETTIOpaon HEOow MIOG
AieTranrg Zuvoplhiag (Chat Interface)®, o1 ZeAideg Mpoopiopou (Landing Pages), ol
OTTOIEG XPNOIMOTIOIOUVTAI YIO VA TTAPOTPUVOUV TOUG ETTIOKETITEG EVOG IOTOTOTTIOU VA
OUNTTANPWOOUV HIO POPHA EYYPAPAG, OTNV OTIoId KATABETOUV TA TTPOCWTTIKA TOUG
otoixeia® kai, TéAog, ol Anudoieg Ixéoeig Zwvtavrg ovdeong (Online Public
Relations) TTou agopouv oTn {wvTavh ETTIKOIVWVIA PIAG ETTIXEIPNONG ME TO KOIVO TNG,
ETTIKOIVWVIA KUPIOG OKOTTOG TG OTroiag €ival n  HYEYIOTOTTIOINON TWV  E€UVOIKWV
QAVAPOPWV yI' AUTHV OF IOTOTOTTOUG GAAWV ETTIXEIPATEWV>2,

OewpnTIKA TTAAICiWON, SIAKPION Kal KATATAEN TWV EPYAAEIWV TOU
YN@IAKOU HAPKETIVYK TTOU EUTTEPIEXOVTAI OTA ICTOTTED
EMIXEIPNOEWV

H mrapouca evdtnTa amravid oTo €€1G OUCIWOEG EPWTNUA: UTTAPXEl £vAg KOIVA
a1TOdEKTOG TPOTTOG DIAKPIONG KAl KATATALNG TWV EPYOAEIWY TOU PAPKETIVYK {WVTAVAG
ouvdeong; H atravinon €ival var Kal ava@EéPETal 0Tn dIAKPIoN TWV ETTIKOIVWVIOKWY
OPACEWY TWV ETTIXEIPAOEWY O TAKTIKES Il oTPATNYIKES QONOoNG Kal 'EAENG® (Push &
Pull), éTTwg pag eivalr yvwoTéG atrd 10 PHAPKETIVYK, ME TIG TTPWTEG VA a@OopoUlV O€
OpACEIC TTOU CEKIVOUV ATTO TIG ETTIXEIPAOEIG KAl TTNYQiVOUV TTPOG TNV ayopd Kal TIG
0euTEPEG 0€ dPACEIC TTOU EeKIVOUV aTTO TNV ayopd (dnAadry TOUuG KATAVOAWTEG) Kal
TIyaivouv TTpog TIG £TMIXEIPAoeIc®. OTTwe Ba @avei TTAPAKATW, TO YPAUUIKO JOVTEAO
Push & Pull Tou HAPKETIVYK TTPOCQEPEI Eva UTTOOEIYUA TTOU BPICKEI EQAPMOYH KAl OTO
MN  YPAMMIKO MAPKETIVYK AOdyw TNG 0a@wg KaBopiopévng ouvdeong METAgU
OUYKEKPIMEVWY  TUTTWV OpACEwWV  (TOKTIKWV 1 OTPOTNYIKWY) OTOUG I0TOTOTTOUG
didonuwv TTPOIGVTWYV-Papkwy. O Momcilovic kai GAA0I*® TTou €€Tacav TIC TTPAKTIKES
TTOU QQOPOUV OTN HETAPOPA TEXVOAOYIOG O€ VEOOUOTATEG ETTIXEIPACEIS ATTO IDPUPATA
‘Epeuvag kai Avatrtuéng (R&D), Omwg travemoTtipia Kal epeuvnTIKA IVOTITOUTQ,
KaTéAnéav OTO OupTrépacua OTI N METAPOPA  KAIVOTOUOU €pEuvag HMECW TNG
TPOOEYYIONG TNG TEXVOAOYIKNG wlnong (Magnomics Start-up) utropei va odnynoel o€
uynAdTepa €000a O OUYKPION HE TN OTPATNYIKA €A¢ng NG ayopdg (Livedrive
Spin-offs). Qotéc0, OTTWG 01 idIoI DIATTIOTWVOUYV, N TEXVOAOYIKI wonon TTepIAaUBAvEl

%% Mc Quail D., H Bewpia ¢ Madikng Emkoivwviag yia tov 21° ar., Kepdhaio 6% “Néa péoa — véa Bewpia;”, ekd. KaoTaviwTn,
00. 146-172.

2 BAétre “Analyzing Social Media Data”, 8ia8éo1uo oTo https://3c5.com/r29pw, 15-9-2022.

% Ta chat-bots atmoreAolv epyaleia avaroya pe autd Twv SEM, o poAog Twv oTToiwv gival GUAAOYH TTANPOQOPIWV OXETIKWY HE TN
CUUTTEPIPOPA TWV  XPNOTWV OTIoU, HECW €vOG auTouaToTToiNUévou aAydpiBuou, atrogacifouv Troleg TTAnpogopieg Ba
TTAPOUCIACOUV WG ATTAVTACEIG OTO ETTIOKETTTN.

3 Turnip F., Nainggolan M., Tampubolon G. ka1 & Turnip A., 2020 - 21, “Development of Web Landing Page for Small and
Medium Enterprise Promotion Business”, diab¢oipo aTo https://3c5.com/7tHoC, nuep. avakr. 20-1-2022.

32 Hurme Pertti, 2001, “Online PR: emerging organizational practice”, Corporate Communications, Vol. 6, No. 2, 0. 71-75.

3 Kotler P., Armstrong G., Saunders J. & Wong V., 2002, Principle of Marketing, 3rd ed. Prentice Hall Europe, 0. 650.

3 Corniani Margherita, 2008, “Push and Pull Policy in Market-Driven Management’, Symphonya: Emerging Issues in
Management, No1, 0o. 45-64.

3% Momcilovic Svetislav, Germano Jose, llic Aleksandar & Sousa Leonel, “A Case study of Technology Push and Market Pull
Strategies: Magnomics Start-up and Livedrive Spin-off’, https://3c5.com/2gtvs, nuep. avakr. 14-8-2022.

87



10 ETAoio EAAnvéewvo Emotnuoviké Zuvédpio EpyaoTnpiwv Emikoivwviag:
H 1repIBaANOVTIKA ETTIKOIVWVIA JE XPATN AXOU, EIKOVAG, KEIYEVOU Yia Tn dnuoacioypa®ia/TAnpo@dpnon/moAITioud/ekTraideuan.

uYnAGTEPOUG KIVOUVOUG Kal aBEBala OIKOVOUIKA KEPDN o€ OXEON WE TIG ETAIPEIEG TTOU
Baoilovtal 0¢ TPAKTIKEG €AENG TNG ayopdg. [piv Tnv opIoTIKA uloBéTnon Tou
utrodeiyparog Push & Pull, gival gadAAov atrapaitnto va SIEUKPIVIOTEI TO av Kal KaTd
TOCO0 oI OpPAOCEISC TOUG OTTOTEAOUV OTPATNYIKEG 1 TAKTIKEG ETTIAOYEG YIO TOUG
IOTOTOTTOUG TWV ETTIXEIPAOEWYV TTAPAYWYNS KAl EUTTOPIAG TTPOIOVTWV.

Katd yevikr] ogoAoyia, 0 6pog oTpaTtnyikf 010 HAPKETIVYK aQopd, TTPWTOV, OTOV
KOBOPIOPNO TwV HAKPOTTPOBECHWY OTOXWV MIag ETTIXEipnong, OgUTepov, OTNV
KaTeUBUVON TwV evePyEILV OpAaNG Kal, TPITOV, OTNV KATAVOMH TWV TTOPWV (EPPuwyV
Kal UAIKWV) TTOU aTTaITOUVTal YId TNV €TTITEUEN Twv TTapatrdvw oTtoxwv. Me Bdon tn
AOYIKI} auTr}, 0 6POG OTPATNYIKA €ival JAAAOV TTOAU TTIO EUPUG aTT’ O,TI Ol €VVOIEG TNG
wenong kal TG €AENG CUVETTAyOVTal Kal onuaivouv. Zuugwva de tov Kotler® o
TIPOKTIKEG WONONG APOopPOoUV OTIG “evEPYNTIKOU” XOPAKTAPA dPACEIG MIAG ETTIXEIPNONG
TTou amroBAEéTTOUV O¢ APECEC TTWANCEIG, EVW Ol TIPAKTIKEG €AENC a@Qopouv o€
“madnTikég” OpAoelg TTPOROANG Kal dla@rUIong TToU ETTIBIWKOUV TNV aug¢non Tng
AVAYVWPICINOTNTAG TWV TTPOIOVTWV-PapKwy. Me autd dedopévo, gival oulntiolIuo 1o
KOTA TTO0O Ol TIPOKTIKEG WONoNG Kal €AENG aTroTeEAOUV OTPaTNYIKEGS. [1pOog eTTippwaon
QuUTOU TOU I0XUPIOHUOU ETTICNUAIVETAl TO €EAG: N UIOBETNON MIOG OTPATNYIKAG X yia éva
TIPOIOV A HIOG ETTIXEIPNONG CUVETTAYETAI QUTOUATA TNV ATTOPPIYN UIaG aTpaTnyikng W
yla TO TTPOIOV QUTO, TTPAyUa TToU eV IOXUEI YIa TIG TIPAKTIKEG WBNONG Kal €AENG, aPou
N UIOBETNON TWV TTPWTWYV OEV CUVETTAYETAI KT avAyKnV TNV aTtoppIyn Twv deUTEPWV
3 Me aAMa Adyia, oTo TTAQioI0 BPAoEwWV pIag £TxEipnong (akdua Kar Yyn@Iokrg) ol
TIPOKTIKEG AUTEG CUVUTTAPXOUV KAl CUPTTANPWVOUV Ol JEV TIG O€.

O MMivakag 1 (TTou akoAouBei) aTToTeEAE PIa TTPWTN TTPOCTIABEIa dIAKPIONG Kal
KaTatagng Twv TévTe amo Ta évieka epyaleia Tou MdpkeTivyk Zwvtavhg 20voeong,
KOl OUYKEKPIMEVA EKEIVWV PE TA OTTOIO O ETTIOKETTTAG TOU IOTOTOTTOU HIOG ETTIXEIPNONG
Exel “evepynTik)” kal Ox1 “TTaBnTIkR”’ oxéon-emma@r).. A¢ Ta doUuE OPwGS Aiyo TTIO
avoAuTIKG kAbe €va amd autd: 10 (I) Mapketivyk [lepiexopévou (Content
Marketing) kai o1 UTTOKATNYOPIEG TOU AVAKOUV OTIG TOKTIKEG €AENG (BAETTE DECIA OTAAN
Tou lMivaka 1). To autd 1oxuel kai yia Ta (1) Méoa Emkoivwviag (Media) kabwg kai
yia 10 (V) Mapketivyk Méowv Koivwvikng AiktTowong (Social Media Marketing).
To (Ill) MapkeTivyk HAekTpovikoU Tayxudpopeciou (E-mail Marketing) avrikel oTIg
TAKTIKEG WONONG (BAETTE apioTepr) oTAAN Tou Mivaka 1). Zmnv idia oTAAN avhkel Kal n
empépoug TakTIK (I-g) Pop Up, Tmou atroteAei pépog Ttou (1) MApKETIVYK
Mepiexouévou, 6TTwWG GAAwoTe Kal Ta (V-a) Media Autoparotroinuévng ZuvopiAiag
(Chat-bots) ka1 (V-b) ZeAideg MNMpoopiopou (Landing Pages) 1Tou amroteAouv HEPOG
NG opadag tou (V) Mdpketivyk Méowv Kolvwvikig Aiktiwong. TéAog, 10 (IV)
lotéTtomrog Emixeipnong (Website), TTou evéxel 6Aa ta mrapatrdvw Kabwg Kai €€
AeItoupyieg (epyaleia) TTou TTOPAAN@ONKav, OTTOTEAEI €va PNXaviopyo TTou eUAoya
TotTroBeTeiTal 0 pIa evdidueon (Ykpida) Trepioxr) OTToU KABE Tou epyaleio pTTopEi va
EXEl TTPOWONTIKO 1 KAl EAKTIKO XOPOKTAPA, avAAoya HE TOV TPOTTO PE TOV OTTOIO
XPNOIJOTTOIEITAl.

% Kotler Philip, 2001-2, Marketing Management, the Millenium Edition, New Jersey: Prentice-Hall, Inc. MNa pia oOvown BAéTe
https://3c5.com/81p95, nuep. avakr. 24-9-2022.

57 E€aipeon atmoTeAEi N TIEQITITWON ETTIXEIPATEWY HE MIKPO ETTIKOIVWVIAKG budget, yeyovog Tou Tig avaykadel va eTTIAEEOUV HETAL
EVEPYEIV WONONG 1 €AENG KAvVOVTAG XPAON KPITNEIWV TTOU OXETICOVTAI YE TNV OUECOTNTO TWV EICEPXOMEVWV POWV Kal TNV
amédoon Tng ETEVOUONG.
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TakTikég QOnoNng TakTikég QOnong & 'EAENg TakTikég 'EAENG
(I-g) Avadudpeva (IV) loTéromrog Emixeipnong (I) MapkeTivyk Mepiexopévou
Mnvupata (Pop-Ups kai (Website) (Content Marketing)

Context Banners) - Teploxr 6Tmou Kabe Texvikn N epyadeio | (I-a) PwToypagicg,
€VOG I0TOTOTTOU UTTOPET Va £XEl (I-b) AvtaywvioTikéG Slagnuioelg,
TaUTOXPOVA TTPOWBNTIKO 1) EAKTIKG (I-c) KivoUpeva oxédia,

XOPAKTHPA, qvc’x)\oya pe TOV'TpéTTO pe (I-d) Z0vTopol 0dnyoi,
e R e (I-e) AIoSIKTUOKG CEPIVAIQ,
(I-f) Apxeia you.

(lll) MapkeTIvyk () Méoa Emikoivwviag
HAekTpovikoU (ll-a) Zxohia,
Taxudpopueiou (E-mail (II-b) Eikdveg,
Marketing) (II-c) Alapnuioeig,

(lI-d) Bivreo,

(l-e) Mavod & Agioeg,

(11-f) Alagpdvelec.
(V-a) Media (V) MdpkeTivyk Méowv Koivwvikng
AuTtopartotroinuévng AikTowong (Social Media Marketing)
>uvopiAiag (Chat-bots) (V-c) Anuoéoieg Zxéoeig pe Z0vdean
(V-b) ZeAideg Mpoopicuou (Online Public Relations)

(Landing Pages)

Mivakag 3: H 81dkpIon TwV EVEPYNTIKWY, OTTO TNV OKOTTIA TWV ETTICKETITWY,
EPYOAgiwV TOU ICTOTOTTOU HIOG ETTIXEIPNONG.

KAgivovtag tTnv TTapouca evotnta agicel va avagepOei TTwg, 6o0ov apopd OTIG
TIPOTINAOCEIS TIPOKTIKWY WwONoNnNg Kal €A&nNG atmd Tnv TTAEUPd TWV KATAVOAWTWY TTOU
aglotrolouV To SIOBIKTUO, EUTTEIPIKEG EPEUVES BEIXVOUV OTI TO 71% TWV KATAVOAWTWV3®
TIPOTINA TIG TEXVIKEG €AENG, YIA AOYoug TTou OXeTiCovTal e TNV eAeuBepia €TTIAOYNG
aAAG Kal TN DIAPKEIa KOAAIEPYEIOG OXEONG WE PIA ETTIXEIPNON TTOU dPACTNPIOTTOIEITAI
oto dIadiktuo. AvrioToixa, Ta % Twv PApKeTeEP Bewpouv o1 10 () MApKETIVYK
Mepiexopévou augdvel TNV a@ociwan (dETUEUON) TWV TIEAATWYV PE pIa eTTixeipnon.

H pé00d0g £TTIAOYRG TWV KATNYOPIWV TTPOIOVTWY Kal TwV brand Tou
EMTTEIPIKOU UAIKOU TNG HEAETNG — “Teplopiopoi”

H emAoyrl Tou €pTTEIPIKOU UAIKOU TnG MEAETNG €ival, yia Adyoug Ttou Ba
e€nynbouv Tapakdtw, UTTOAOyn O€ OUYKeEKPIYEVOUG “Tlepiopiopous” (1 KpIthpia),
onAadr, o€ kavoveg 1 ouufdaoelg AoyIKAG TTou KaBioTouv OIKAIOAOYNUEVO Kal
QVTITTIPOCWTTEUTIKO TOV OPIOPO Kal TO €i00G TWV I0TOTOTIWV TTPOIOVTWV-UAPKWY TTOU
MEAETABONKaV:

Mepropiopdg 1°¢: o1 ouykpioelig dev PTTOPOUV TTAPA VA APOPOUV OE€ ICTOTOTTOUG
OMOEIdWV TTPOIOVTWY, OTO BABUSG TTOU N CUYKPION YETAEU avOUOIwY TTPOIOVTWYV
gival TTPAKTIKA aTteAéo@Opn.

Meplopiopdg 2°%: yia AOyoug oOIKovopiag, o apiBudg Twv OCUYKPIVOUEVWV
IOTOTOTTWV ATTO HIO KATNYyOpPIia TTPOIOVTOG dev UTTOPED va EeTTepva Ta duo. Av,
Qép’ enmTeiv €CETAAPE TOUG I0TOTOTTOUG TECOAPWY DIAPOPETIKWY AUTOKIVATWY,
ME Bdon Tov 1° Mepiopiopd Ba TTPOEKUTITAV CUVOAIKA 6 {eUyn CUYKPIOCEWV Yid
Kabe katnyopia Trpoioviog. ‘ETol, av utroBécoupe OTI O €EETACOMEVEG
KATnyopieg TTpoidviwy eival 4, 1OTE Ta CUYKPIVOPEVA (euyn 10TOTOTTWY Ba

% Southall Angela, “Push Vs Pull Marketing - which is winning the race for trust?”, 8ia8¢aiuo oo https://3c5.com/hv2mu, nuep.
avakT. 24-9-2022.

% Hurley Hall Sharon, 2021, “85 Fascinating Content Marketing Statistics to make you a Marketing Genius”,
https://3c5.com/h85t6, nuep. avakr. 24-9-2022.
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avépxovtav ota 24. K&t T€T010 €ival aduvaTtov va Yivel Xwpig va LETTeEPATEl TO
Opl0 OEAiIdWYV TTOU TTAPEXElI €va ETTIOTNUOVIKO TTEPIODIKO OTO OUVTAKTN €VOG
apBpou.
Meplopiopdg 3°%: yia Adyoug TTou OivOuv OTIC OUYKPIOEIG 1I0TOTOTTWV €Va
TTEPIEXOPEVO AUECO KAl OUCIOOTIKO, KPiBnKe avaykaia n eoTiaon o€ I0TOTOTTOUG
YVWOTWV POPKWY, UTTO TNV Aipecn OJWG MIOG IKAVAG METOEU TOUG TTOIOTIKAG
dlagpopdg (oTo TTAQICIO TNG KATRYOopPIag TTPOIOGVTOG TTOU aviikouv), dia@opd TTou
yiVETQI QVTIANTITA ATTO TV avayvwpioipotnTa® kaBe papkag (brand).
Mepropiopdg 4°: yia AOyoug TTOU OXETICOVTAI PE TNV QVTITIPOCWITEUTIKOTNTA
TOU TTEPIEXOMEVOU TOU KAOE HPEAETWMPEVOU I0TOTOTTOU, KPIONKE OKOTTIUO Ta
I0TOTTEdA TTOU ATTOPTICOUV TO EUTTEIPIKO UAIKO TNG MEAETNG va PNV QVIKOUV O€
EVOIAUEDEG ETAIPEIEG, TT.X. O€ KATAOTAMATA PETATTWANONG TTPOoIGVTWYV. Me dAAa
Aoyia, KpiBnke atmmapaitnTo oI UTTO PEAETN I0TOTOTTOI VO AVAKOUV OTOUG idloug
TOUG TTAPAYWYOUG TWV TTPOIOVTWV-PAPKWY TToU £EETACOVTAI £OW.
Mepropiopdg 5°: yia Adyoug TTou a@opouv OTo €id0G TNG «avauiéng» Twv
KAaTavaAwTwyv Pe Ta TTPoidvTa (BAETTE TTAPAKATW), N OTToia TTPOadIopileTal aTTd
TTaPAyovTeEG KOOTOUG Kal KIVATPOU ayopdg, KpiBnke avaykaio Ta TTpoiovTa Tou
EMTTEIPIKOU UAIKOU TNG MEAETNG VA APOPOUV TOOO O€ KATAVAAWTIKA 000 Kal O€
OlapKA KATAVOAWTIKA ayaBd kai, €TMITTAEOV, OTO OUVOAO TOug, va KAAUTITOUV
TTEPITITWOEIG KATAVAAWONG TTPOIOVIWVY TTOU CUVTEAOUVTAI TOCO OTOV IBIWTIKO
000 Kal 0TO dNUOCIO XWPO.

Me Bdon OAa Ta TTapatavw, Ta I0TOTTEDA TTOU ATTOTEAOUV TO EUTTEIPIKO UAIKO TNG

MEAETNG agopoulv oTIG €EAG KaTnyopieg TTpoidvTwy: AuTtokivnTta (Mercedes-Benz kai
Fiat), KaAAuvTtikd (Estee Lauder kai Maybelline), ZupmAnpwpara AlaTpo@ng
(Lamberts kai Lanes) kai Casual pouxa (Levis kai Denim). Omwg @aivetal oOTIg

TTapevbéoelig  KABe

MIOG  KATnyopiag  TTpoidvTog,

0]

OUYKPIOEIG agopouv o€

OUYKEKPIPEVA Ceuyn TTPOIOVTWV-papkwy. O Tlivakag 2 1Tou akoAouBei deixvel TIG
KaTnyopieg TTPoidvIwy, TIG WApKES (brands), Ta AoyOTUTT KAl TOUG I0TOTOTTOUG OAWV
TWV TTPOIGVTWY TTOU ATTOTEAOUV TO EUTTEIPIKO UAIKO TNG MEAETNG.

Kartnyopigg Mdpkeg MpoidvTwv Noyortutra loTomeda Emixeipiocwyv
Mpoidviwv
(0 https://www.mercedes-benz.qr/
AuTokivnTa Mercedes-Benz L,
Fiat @ https://www.fiat.gr/fiat-500
Estee Lauder E https:/iwww.esteelauder.gr/
S ESTEE LAUDER
Maybelline MAYBELLINE https://www.maybelline.qr/
ZuptAnpwpara LAMBERTS hitps://lamberts.qr/
AlGTPO<P|"]§ Lamberts THE PROFESSIONAL RANGE
Lanes hitps://www.laneshealth.qr/
anes
Casual pouxa w https://www.levi.com/GR/en/
Levis
Denim N https://newdenim.gr/
Ny

Mivakag 2: Katnyopieg, pdpkeg (brands), AoyoTutra Kal IGTOTOTTON TWV TTPOIOGVTWYV TOU EUTTEIPIKOU UAIKOU

TNG HEAETNG.

4% MpokeImal yia KPITAPIO TTOU ATIO Tr OKOTTIA TOU PAPKETIVYK TTAPATTEUTTEl OTOV Opo «agia udpkagy» (brand equity) TTou, KaTtd Tov
Aaker, £xel TPWTIOTWG XPNMATOOIKOVOUIKO XapakThpa — BAETe Aaker David A., 1991, Managing Brand Equity, New York City:

The Free Press, 0o. 27-31.
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Aigukpivifovtag Tov 6po «avauign» Twv Rossiter & Percy

EgeTtaddovrag Tn oX€on TOU KATAVOAWTA PE TA TTPOIOVTA HEOA aTTO TIG OIAPNMIOEIG
Toug, ol Rossiter kai Percy*' sioriyayav tnv évvolia Tng «ava@uiéne» (involvement) tou
KATOVOAWTA ME TO TIPOIGV, TNV OTroia Kal OlEpEuvoUlv 0€ OUO OIACTAUPOUUEVOUG
METOEU TOUG Ggoveg (BAETTE XAPTN 2), ME TOV KABETO Va apopd OTO PIOKO TNG ayopag
€VOG TTPOIGVTOG TTOU gival ouvapTnon TNG UWnANg i TG XapnAAng tou TiuAS (6c0
uwnAGTEPN N TIMA TOOO UWNAGTEPO TO PIOKO TOU KATAVOAWTH), KAl TOV OpI{OVTIO va
a@opa aTo BETIKO 1] apvnTIKO KivnTPo ayopds evog TTPOIOVTOG.

Ywnan Avdpen

(1) KOOI 3P0TOV IR

(Em D pia)

ApgvyTind m ISTEE LA DR ko

RIWTPO | G » | Kivgrpo

Aropé; @ WY | Arovds

| Avwtryxn)
>
=
S

4

Nupging Ay

';_’ll.lf!lu" NOg10. .'..‘ulll'. o)
Xdaptng 2: n «Avauién karavaAwrn kai mpoiovroc» Twv Rossiter & Percy.

Mo ouykekpigéva, oTtov aGfova Twv KIVATPpwY o1 Rossiter kai  Percy
QAVTIMETWTTICOUV TO APVNTIKO KivnTPOo ayopds VOG TTPOIOVTOG WG KATI TTOU OXETICETAI PE
TOV TPOTTIO PE TOV OTTOI0 EKONAWVETAI N «AVAYKN» Y1 QUTO OTOV KATAVOAWTA, N “Trieon”
onAadn tou aockei n EAAEIWH Tou OTO ATOMO, N AioBnon TNG otroiag atrocagnvilel To
YIOTi TOU apVNTIKOU XOPAKTAPA TOU KIVATPOU KATAVAAWGONG TOU. XAPAKTNPIOTIKO TETOIO
TTapddeiyua gival 1o aioBnua NG diyag r TG Treivag, 1o TPOCNUO TWV OTToIWV gival
apvnTIKO, WG KivnTpo, yia évav KatavaAwTr. AvTiOeTa, To BeTIKO KivnTpo ayopdg evog
TIPOIOVTOG €ival TAUTIOPEVO PE TNV «ETTIOUMIO» TOU KATAVOAWTA yI QuTo, €€ OU Kal O
BETIKOG XAPOKTAPAG TOU KIVATPOU ATTOKTNOAG TOU — yia Trapddeiyud, n embuyia
KATTOIOU yia €va KATTouToivo Trapéa He éva @iho, r, n emBupia yia €va akpifo
QUTOKIVNTO TTOU XPNOIUOTIOIEITAl OXI TOOO WG MECO HETAPOPAC OANG wg emideign™.
AvtioToixa, otov d&éova Tou kbéoTOoug (BAée Xdptn 2), o1 Rossiter kai Percy
QVTIMETWTTICOUV TNV TIUA €VOG TTPOIOGVTOG WG TTAPAYOVTa avAPIENG TOU KOTAVOAWTA HE
autd. ‘ETol, 600 uwnAOTEPN €ival n TIPUA €VOG KATAVOAWTIKOU TTPoIdvTog, TOOO
uwnAdTEPN Kal N avdauign Tou KatavaAwTtl he autd. Me dAAa Adyia, n uywnAn TIUAG
ayopdg €vOG TIPOIOVTOG eKPPAlel 1O avaAauBavopevo atmd Tnv TTIAeupd Tou
KATavoOAWTH pioko, Tov Kivdbuvo OnAadr] va ar1royonTeuTel O€ TTEPITITWON TIOU TO
TPoidv Oev aAvTATIOKPIBEI OTIC TTPOCOOKIEG TWV XPNMATWY TToU TTARPWOE yia Thv
QTTOKTNON TOU, OTTOTE N ayopd Tou ekKAQuPBaveTal wg amotuxnuévn. Me Bdon Ta

4! Rossiter R. John & Percy L., 1987, Advertising and Promotion Management, New York: McGraw-Hill. MNa pia aivoyn BAéTre
Rossiter R. John, Percy Larry & Donovan J. Robert, 1991, “A Better Advertising Panning Grid”, Journal of Advertising Research,
Vol 31, No 5, ao. 11-21, diaBéaipo oTo https://cutt.ly/fA1qddo, nuep. avakr. 14-1-2022.

42 Veblen Thorstain, 1899, H Btwpia ¢ apydoxoAns 1adénc (BAETTE AAUMO «ETTIBEIKTIKA KATAVAAWGN»), WETAQP. MWpyog
NTaAidvng, emmiy. Zogiavog ®.P., Aeképppiog 1982, ekd. KAABoG.
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TTapatmavw, ol Rossiter kal Percy kataokeuaoav pia PARTPA eVOEXOUEVWYV 1 TTAEYUA
(grid) Tou opioBeTei TNV avAPIEn TOU KATAVOAWTH ME TO TIPOIOV Ot TEOOEPA
TeTapTnUépIa — BAETTE MNivaka 3.

O¢eTik6 KivnTpo Ayopdg ApvnTiké Kivntpo Ayopdg

YynAQ Avapign | (A) YwnAd kéoTog rpoidvtog pe BeTIkG | (M) YwnAd KOOTOG TIPOIOVTOG  ME
(UYNAG k6OTOG) | KivnTpo ayopdc apvnTIKS KivnTpo ayopdc

XapnAfq Avauign | (B) XaunAé «kbéotog Trpoidviog Me | (A) XaunAd KOOTOG TIPOIOGVTOG HE
(XauNAS K6OTOG) | BeTIKG KivnTPO AYOPAC apvnTIKG KivnTpo ayopdg

MNivakag 3: H MATpa KiviTpwyv Kal AvApi§ng KatavaAwTwy e TpoiovTa Twv Rossiter & Percy.

Me Baon tn Aoyikr) Tou lMivaka 3, otov lNivaka 4 TTou akoAouBei BAETTOUNE TNV
XwpoTaik TotmoBETnon Twv TTpoidvTwv/brands Tou eUTTEIPIKOU UAIKOU TNG MEAETNG
oto TAéypa (grid) Twv Rossiter & Percy, émou n diagopd 6€ong (wnAdtepa n
XOUNAGTEPO O€ KABE TETAPTNPOPIO) €ival OXETIKA avAAoyn PE QUTAV TNG TOTTOBETNON
TOUG 01O XApTN 2.

1. OETIKO KivnTpO ayopds 1. ApvnTiKO KivnTpO ayopdc
YywnAf avauign A r S
(uwnAS K6OTOG) (\’L\‘ w
()

XapnAn avapign | B ESTEE LAUDER A LAMBERTS

THE PR NAL RANGE

aunAd k6oTO
(xaun ‘) MAYBEL@I[N_ﬁ lanes

Mivakag 4: H MATpa Avaupi§ng Twv Rossiter&Percy yia Tig okTw (8) KATNyopieg TTPOIdGVTWY TOU
EMTTEIPIKOU UAIKOU TNG MEAETNG.

Mepikég DIEUKPIVIOTIKOU XOPOAKTHPA ETTIQUAASEIG

H katdaragn Twv papkwv/brands ava €idog oto TTAEypa Twv Rossiter & Percy pe
KPITAPIO TO UPNAG A XauNAG KOOTOG aAAG Kal To BETIKO | apvnTIKO KivnTpo ayopdg
(BAétre XapTtn 2 kai Mivakeg 3 & 4), evw poidlel ammAf, otnv TTpayuarnikétnta givai
OPKETA OUVOETN OTIG XWPOTAEIKEG TOTTOBETACEIG TTPOIOVTWV-UapKwy. MNa TTapadeiyua,
dropa 1ToU ayopadlouv éva akpiBd kivnto (Tuttou Galaxy 1 iPhone) mapdti dev £xouv
€1l000nNua T1ou OIkaloAoyei auth) Toug TNV €mmAoyr. Ag doupe Opwg TO €V AOYW
Tapddelyua o€ ouvduaoud pe €va AGAAO €idog¢ akpifou TTPOIGVTOG OTTWG TO
QUTOKIVNTO: EVW TTPAKTIKA TO KOOTOG €vOG auTOKIVATOU (€18IKA oTnv EAAGBQ) eival
QOUYKPITO PEYAAUTEPO aTTO aUTO €vOG KIvNTOoU, TO TeAeuTaio dev Ba ptTopouce va
KatataxBei oto B TeTaptnuépio tou [livaka 4. Zuumrépaoud: TO KOOTOG €VOG
TTPOIOVTOG, WG KPITAPIO, TTPETTEI va eEeTAdeTal 0 ouvdAPTNON PE TN MEON TIPA NG
KaTnyopiag TTPOoIOVTOG TTOU avhKEL. Av yia TTAPAdEIYHNa avTi yia KOAAUVTIKG €ixaue
EMAEEEI KIVATA, Kal auTd Ba EuTraivav oTo TETAPTNUOPIo A KATw atrd Ta auToKivnTa.

H ayopd evog autokiviiTou peoaiag katnyopiag (1r.x. Fiat) dev gival atmrapaitnto
om diEmmetan TTavTa ammd OeTikG KivnTpo ayopdg. Méow PAAAOV éva auToKiVNTO AKOWN
@OnvoTepo amd 1o Fiat. To Bemikd kivnTpo ayopds piag Mercedes eivalr aiyoupa
MEYOAUTEPO ATTO TO AVTIOTOIXO TNG ayopds evog Fiat aAAG kal TTOAU pIKpOTEPO ATTO
auTtd piag Lamborghini. Zuutrépacua: o KUBIOWOGS Kal N TTo10TNTA £VOG QUTOKIVITOU
eTnpeddouv 10 TTPOCNUO TOU KIVATPOU ayopdd. ‘ETol, n ayopd evog xaunAou KuBiouou
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Kal JEOAIOG TTOIOTNTAG QUTOKIVATOU gival TTOavo va dIETTETal atrd apvnTIKO KivnTpo, av
A&Ber kaveic uttdywn TN OSUOKOAia KABNUEPIVAG PETAKIiVvNONG ME Ta dnuéoia péoa
OUYKOIVWVIOG.

H kartdragn pouxwv oTto I TeTapTnUopIo dev TTapdyel I01AITEPES ETTIQUAALEIS. Ta
pouUxa QATTOTEAOUV HIO QVOYKAIOTATA Kal, KATA KAvOvd, aviKOUV OTA €K TWV WV OUK
aveu TTpoidvTa. QoTO0O0, N KATATAEN TWV AKPIBWY POUXWV OE AUTO TO TETAPTNUOPIO
BETEl UEPIKWG UTTO Qu@IOBATAON TO apvnTikG XAPOKTPEA TOU KIVATPOU Qyopdag TOUG.
MNarti va ayopdoel kamoiog éva akpiBo casual mavteAdvi (Levis ) Lee) 6tav ptropei va
BoAeutei pe KATI KOAO OAAG aOUYKPITWG @ONVOTEPO; To gpwTnua autd BETel UTTO
au@IoOBATAON TO apvnTIKG KivnTpo (TNV avaykn ayopdg dnAadr) kKabwg pia Tétoia
emAoyn €ival TTOAU TBavo va dIETTETAI aTTd BETIKOU TUTTOU TTAPOPUNCEIG OTTWG Eival Ol
ETMOUNIES KOIVWVIKAG avadeItng 1 €TTIOEIENG, N AUTAPECKEIQ, O VAPKIOCIOHOGS K. 4.

H mrpoTeivopevn TEXVIKA aVAAUONG TOU EUTTEIPIKOU KOl TA OXETIKA
OUMTTEPAO AT

H tTapouaciaon Tou TpOTTOU avAAUCNG TOU EPTTEIPIKOU UAIKOU TNG PEAETNG, AOYW
TTIEPIOPICPWY  XWPOU, TIEPIOPICETAI OTNV TIEPITITWON TNG KATNYOPIiag TTPoIidvTog
auTokivnTa, dnAadr, OTOUG ICTOTOTTOUG TWV TTPOIOVTWV-UapKwy TNG Mercedes-Benz
Kai  Tou/tng Fiat. Zta oupmrepdouaTta, wWOTOCO, YivOvial OUVOTITIKEG KOl
ETTIKEVTPWHEVES AVAPOPES KAl YIA Ta UTTOAOITTA TPIa (EUYN TTPOIOVTWV-HOPKWV.

Kd&Be trpootrdbela mTepirynong oTo 1I0TOTTED0 £VOG KATAGIWUEVOU TTPOIOVTOG dEV
MTTOPEl TTapd va gekivd atrd 10 pevou Tou. QOTO0O0, N ATTOTTEIPA AETTTOPEPOUG
KaTaypa@ng OAwv Twv Tmediwv (i €mPEPous 1I0TOOEAIdWY TOug) eival €EAIPETIKA
OUOKOAN Kal ueyAAn og OYKO: XOPAKTNPIOTIKA YIO TNV ATTOBEATIWON TOU ICTOTOTTOU TNG
Mercedes-Benz xpeidotnkav 215 oeAideg word. Me dedopévo d¢ 0TI 0 apIiBudS Twv
IOTOTTEOWV TTOU ATTOTEAOUV TO EUTTEIPIKO UAIKO TNG MEAETNG eival okTw (BAETTe Mivaka
1), 70 TEPAOTIO Ot MEYEBOG UAIKO TTOU TTPOKUTITEI KABIOTA oxedOv aduvarn Tnv
EVOEAEXT aVOPOPA OTO TTEPIEXOUEVO OAWV TWV UTTO PEAETN I0TOTOTTWY. H dlaTTioTwon
auTh eTTEROAE TOUG €EAG TTEPIOPIOPOUG: Q) KaTAypa®ry Twv UTTO-TTEdiWV KABE
EMPEPOUG TTEDIOU TOU peEVOU KABe 10TOTTEOOU Kal B) TTAaICiwon KABE uTTo-TTediou PE TO
ouvdeopo ouvdeong (link) TTou TTapatréuTel ¢° autd. O TOKTIKEG QUTEG OTTOBEIXTNKAV
eCAIPETIKA XPNOIMES YIa TOoug €EAG AOyoug: 1°Y) n kataypa@ry Twv TTEdiWV Kal Twv
UTTO-TTEQIWV TOU PEVOU €VOGS I0TOTTEOOU OIEUKOAUVEI TIG OUYKPIOEIG NETAEU I0TOTTEOWV
OMOEIdWV TTPOIOVTWY AAAG KAl TNV EUPECT TWV ATEAEIWV TOUG OTTWG, YIa TTAPAdEIyUA,
ol emavaAAYeIg 1 kal Ta o@dAuata TTpocBaocng o’ auta kal 2°Y) n TAaiciwon KAaoe
KATOYEYPAUMEVOU UTTO-TTEQIOU PE TO link OTO OTTOI0 TTAPQATTEUTTEI DIEUKOAUVEI TNV
aueon TpooPacn oTo TTEPIEXONEVO TOU OAAG Kal Tov €Aeyxo Tou BaBuou TToU
OIaQOPETIKA UTTO-TTEdIa poipddovTal TV idia I0TooeAida 0’ éva 1I0TOTTEDO.

° n oUyKpion Twv 1I0ToTEdWYV TnNG Mercedes-Benz kai Tng Fiat

Ta mredia Tou pevou TG Mercedes-Benz (https://www.mercedes-benz.gr/)* civai
mévte, Ta €€n¢G: 1. Ta povréAa pag (16 utro-mredia), 2. Ayopd (6 utro-tredia), 3.
BonBog ayopdg (9 utro-mredia), 4. Mpoidvra & Service (25 uto-tredia) kar 5. O
kéopog 1ng Mercedes-Benz (13 utro-mredia), evw Ta mmedia Tou pevou Tng Fiat
(https://www.fiat.gr/fiat-500) €ivan 7: (1) MONTEAA (21 utro-1redia), (2) MPOX®OPEZ
(4 utro-mredia), (3) ETAIPIKOI XTOAOI (1 utro-mredio), (4) OAHIOX ArOPAX (5
utro-redia) (5) IAIOKTHTEZ FIAT (14 utro-tredia), (6) O KOZMOZ THX FIAT (5

 H Mercedes £x€l €701 DIAPOPPWOEI TN AEITOUPYIa TOU IGTOTOTTOU TNG WOTE KABE KAIK TTAVW OTa link TwV UTTO-TTEdiWV
TOU pevou NG va odnyei aTnV KEVTPIKY I0TOOEAIDA Kal OX! OTIG I0TOOEAIBESG TTOU APOpoUV.
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utro-tredia) kai (7) HAEKTPIKH KINHTIKOTHTA (8 utro-tredia). Tpia amod autd (Ta
UTTOYPOUUIOPEVA) €ival KoV oTa dU0 pevou. To oUVOAO TwV UTTO-TTESIWYV TTOU €XOUV
d1adikTuakO ouvdeopo (link) otov 10TéTOTTO TNG Mercedes-Benz eival 69, evw Tng Fiat
gival 56.

AvTiBeTa a1Td Ta UTTO-TTEDIO TOUG, Ta TTEdiIa OTTO OTToIa ATTOTEAEITAI TO pEVOU KABE
I0TOTOTTOU OV €xouv dladIkTuakr ouvdeon (link). ‘ETol, n TapdBeon Tou link KAGOe
UTTO-TTEQIOU PE TN OEIp& JE TNV OTToia EP@avifeTal OTOV IOTOTOTIO TNG MIAG MAPKOG
QUTOKIVATOU gival avaykaia KaBwg, Ye Aiyeg AEEEIG, ava@épeTal OTO TTEPIEXOUEVO TOU,
YEYOVOG TTOU EUVOEI TNV QVTIOTOIXNON KAl TN OUYKPIOH Tou PE AAAO 1} GAAa uTtro-TTedia
TOU I0TOTOTIOU TNG MAPKAG QUTOKIVATOU WE TO OTTOI0 OuykpiveTal. 160U n Aoyikr) auth
otnv Tpagn: oto utro-Tredio Eu@dvion 6Awv twv poviéAwv g Mercedes-Benz
TpoBdaAovTal 35 auTtokivnTta, Ta link Twv otoiwv TTapaAsirovral €dw yia Adyoug
olkovouiag. AvtioToixa, Ta autokivnTa Tng Fiat eédpelouv oTnVv KEVTPIKK I0TOCEAIDQ TOU
I0TOTOTTOU TNG Kal gival 14.

Kai o1 dUo Biounxavieg, €KTOC ammd MPeETAywyikd auToKivnTa, TTaPdyouv Kal
EMTTOPEUOVTAl ETTAYYEAPATIKA auTokivnta: n Fiat €xer yovo EAappda EtrayyeApaTika
Oxnuata, BAéTe ETTayyeAuatikd autokivnta Fiat | Fiat Professional Greece (cUvoAo
7), evw d¢ev €xel Poptnyd kal Aewopeia. AvtibeTta, ekTOG atrd EAa@Pd eTTayyeAuatiké

oxnuarta | Mercedes-Benz, n Mercedes-Benz éxer ®optnyd Apxikn oeAida -
Mercedes-Benz Trucks - Trucks you can trust (mercedes-benz-trucks.com kai

Newopeia Home — Aew@opeia Mercedes-Benz (mercedes-benz-bus.com, Ta oTroia
Oev BpiokovTal o€ KATTOIO UTTO-TTEDIO TOU PEVOU, aANG OTo TEAOG TNG KEVTPIKAG TNG
oeAidag, uadli pe 1o Smart JTa nAekTpik@ autokivnra smart | smart epuavia
(mercedes-benz.com).

Ta autokivnta TG Mercedes-Benz rpodaAAovTal To kaBéva e dIKO Tou link, €iTe
QWTOoYpPaPieG o1 oTToieg ouvodeUovTal ATTO BIEUKPIVIOTIKA Keipeva aAAd kal Bivreo
10@NMIOTIKOU XapakTApa. o cuyKkekpiyéva, kataypdenkav 28 Bivieo TTou agopouv
oe Tepitou 24 amd Ta 35 autokivnta Tng Mercedes-Benz. Ta [ivieo autd
TTOPOUCIAJOUV HUE EVTUTTWOIOKO TPOTTO TO QUTOKIVNTO TTOU OIA@nUicOUV Kal EVIOTE €ival
dUO0 yIa KABE aUTOKIVNTO, JUE TO TTPWTO VA €0TIACEI OTO £EWTEPIKO TOU QUTOKIVATOU Kal
TO O€UTEPO OTOV E0WTEPIKO TOU dIAKOooWO. H etTiokewn o€ k&Be €va atrd 1a link Twv 35
dla@nuIfduevwy  auTtokiVATwY TNG Mercedes-Benz £€0¢16e 611 apketd atmd autd
(TouhdxioTov 10) dev avoiyouv — TmOavad yiati ol TTNYES aTTO TIG OTTOIEG TTNYAJOUV E€iTE
éxouv kartapynBei, €ite dev emTPETTOUV TTAEOV TNV TTPOROAN TOUG OTOV IOTOTOTIO TNG
Mercedes-Benz. T[lpokeimal yia pn KOAG OUVTNPNPEVEG MOPQEG  2UVEPYATIKOU
MapkeTivyk (Affiliate Marketing); Ztov 1o0T6T0TTO TNG Fiat dev uTtdpxouv Bivieo TToU
mpoBdAouv Ta autokivntd TnG. QoT600, oTOo UuTTo-TTedio [Mw¢ A&iToupyouv Ta
NAeKTPIKA audéla | E-Mobility Videos | Fiat GR @iAogevouvtal 8 Bivieo TTou £xouv
Xopaktipa uikpwv tutorials (AladikTuakd Zepivdapia - Webinars) 1mou ag@opouv oTta
NAEKTPIKG auTokivnTa Tng Fiat — TpdoBaon ota Bivieo auTd £XeEl O ETTIOKETTTNG KAl OTA
utro-redia XYNTHPHZH kai VIDEO FIAT ANSWERS 1n¢ Fiat.

H Fiat rpoBdAel Ta auTokivnTa TNG PE TTPOWONTIKES EVEPYEIEG TTOU, OTO OUVOAD
Toug, avépyovral oTmig 9 (Fiat 500 - 2 TmrpowdNTIKEG evépyeleg: ANAKAAYWTE
MEPIZ>OTEPA, Fiat TIPO - 4 Ttpowbnmikéc evépyeieg: ANAKAAYWTE
MEPIZ>OTEPA, Fiat PANDA - 2 Tmpowlntikéc evépyeieg: ANAKAAYWTE
MEPIZ2OTEPA, 500X - 1 rpowdnTIKN evépyeia: ANAKAAYWTE MEPIZ>OTEPA). H
Mercedes-Benz dev €xel kapia mTpoo@opd, dnAadr, Kauia evépyela TTpowonTIKOU
XOPAKTAPA OTOV I0TOTOTIO TNG.
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Ta utro-redia N€a povtéAa, Hybrid Drive, Electric Drive, Hatchback, Sedans,
Estates, SUVs, Coupés, Cabriolet & Roadsters, Vans, Mercedes-EQ,
Mercedes-AMG kai Mercedes-Maybach 1ng Mercedes-Benz agopouv oe 12
OIAQOPETIKOUG TUTTOUG QUTOKIVATWY OTa oTroia  katatdooovtal Ta 35 OuvoAIKa
auTokivnTd TnG. O1 12 autoi TUTTOI, oUV Ta NEa PovTéAa atTroTeAOUV, 0TO GUVOAS TOUG,
évav eVOANOKTIKO TpoTTO TTapouaciaong Twv 35 autokiviTwy NG Mercedes-Benz 6mwg
eMavifovtal oTo UTTo-TTEdI0 EY@Avion AWV Twv JOVTEAWV.

210 utro-redio Car_Configurator, To oTroio gu@aviletal 2 QOopEC OTOV IOTOTOTIO
NG Mercedes-Benz, mrapatréutrel oto Epy@avion dAwv Twv poviéAwv. ‘ETol, pe KAIK
TTAVW OTO AUTOKIVNTO TNG APECKEIAG TOU ETTIOKETTTN TTPOCQEPOVTAI O MG 6 ETTIAOYEG
pjopgoTtroinong: Ekdooeig kivntpwy, Ekdbéoelg, ESwrepikd, Eowtepikd, [Makérq,
Mpdobeta oToixeia. Avrtiotoixn duvaTtétnTa dIANOPPWONG QUTOKIVATOU UTTAPXE! Kal
o1o utro-redio NAANA 2YNTHPH2H2 kai oto 2uviipnon Fiat - MpoypapuaTtioyévn
ouvinpnon 1ng Fiat | Mopar GR 1n¢ Fiat.

To utro-redio Avadlninon E¢ouoiodornuévou Alavopéa, To OTToio gu@avideTal 2
@opEg oTov 1oToToTTo TG Mercedes-Benz, odnyei og pia @éppa avalntnong Trou
TTpoo@épel dUO €TTIAOYEG: a) avalitnon ue Paon Tn dievBuvon kal B) avalnTnon Pe
Baon 1o emmwvupia Tou diavouéa. AvtioToixo utro-tredio eival kai 1o BPEITE ENA
AIANOMEA, T0 ot10i0 £TTIONG £UPaviCeTal 2 POPEG OTOV I0TOTOTIO TNG Fiat.

To utro-redio TigokatdAoyol NG Mercedes-Benz éxel avrioTtoixo otn Fiat oto
utro-redio TIMOKATAAOIOS.

To umo-mredio Mercedes-Benz  Certified armoteAei  Trepimmwon  ZeAidag
Mpoopiouou kai odnyei oto Certified Pre-owned - Mercedes-Benz [Certified] - Car.gr.
AvTiaToIXn TTPOKTIK) OV UTTAPXEI OTOV I0TOTOTTO TNG Fiat.

To utro-redio StarRent mpoo@épel 6Aa Ta diabéoipa pyoviéAa Mercedes-Benz
yia Bpaxutrpébeoun 3 HAKPOTTPOBECUN evolkiaon. AvTioToIXo UTTO-TTEDIO eV UTTAPXEI
oTov 10ToTOTTO TNG Fiat.

To utro-mredio YTmnpeoieg Mercedes me Connect agopd o€ didgopa gadgets

XPAOIMa  €vTOG auTokivhTou: Wneiakd padidwvo (mercedes-benz.com), In-Car

Office (mercedes-benz.com), Kduepa auTtokivATou (mercedes-benz.com) K.Q.
AvTiOTOIXEG TTEPITITWON aTTOTEAEI TO UTTO-TTEDIO €ival TO ZUVOESEUEVEC UTINEETIES

Mopar - E@apuoyéc yia smartphone Alfa Romeo | Mopar (fiat.gr) otov 10T6T10TTO TNG
Fiat.

To umro-mmedio KartdAoyog Mercedes-Benz Collection eutmopeUeTal  pouxa,
yuaAid, poAdyia K.G. — étTou Kal TTapExeTal apxeio pdf pe dAa ta TTpoopepdueva €idn.
To utro-redio autd etmmavoAappBavetal kal wg Mercedes-Benz Collection o€ popon
véou 1oToTOTTOU. AvTioToixo uTtro-redio eivar To MERCHANDISING kal ev PéEPEl TO
OAEZ Ol YMNHPEXIEX oTtov 1oTéT1OTTO TNG Fiat.

To utro-tredio Designo Tng Mercedes-Benz avagépetal oe BEpaTa OXETIKA UE TN
EOWTEPIKN OIAKOOUNON TOU QUTOKIVITOU. AVTIOTOIXO UTTO-TTEDIO OEV UTTAPXElI OTOV
|IoTOTOTTO TNG Fiat.

To utro-mredio MPOTASEI> FIAT 1n¢g Fiat eival pia diadpacTik @Opua aTnv
oTToia UTTAPXOUV £PWTNOEIG TTOAATTAAG €TIAOYAG TUTTOU: Md0eg BEoeIg XpeIAleaTe;
Xpnon autokivhtou; Ti gival 1o onuavtikd; [lloiov TUTTO Kauoiyou; ZUoTnua
METAdOONG KivnoNng; - TIG OTTOIEG OTAV O ETTIOKETTTNG DWOEI ATTAVTNOEIG, JE KAIK OTO
EUpeon epgpavifetal To autokivnTo TTou Tou TTpoTeivel N Fiat. To utro-1redio autd €xel
oXeTIKA opoiéTnTa pe To Car Configurator Tng Mercedes-Benz.
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https://www.mercedes-benz.gr/passengercars/models.html?group=new&subgroup=see-all&view=BODYTYPE
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/plugin-hybrid.html
https://www.mercedes-benz.gr/passengercars/models.html?group=alternative-fuel&subgroup=see-all&view=BODYTYPE
https://www.mercedes-benz.gr/passengercars/models.html?group=all&subgroup=all.BODYTYPE.hatchback&view=BODYTYPE
https://www.mercedes-benz.gr/passengercars/models.html?group=all&subgroup=all.BODYTYPE.saloon&view=BODYTYPE
https://www.mercedes-benz.gr/passengercars/models.html?group=all&subgroup=all.BODYTYPE.estate&view=BODYTYPE&_ga=2.72591827.1741469155.1627298254-236307989.1626161520&tgroup=realTarget
https://www.mercedes-benz.gr/passengercars/models.html?group=all&subgroup=all.BODYTYPE.offroader&view=BODYTYPE&_ga=2.72591827.1741469155.1627298254-236307989.1626161520&tgroup=realTarget
https://www.mercedes-benz.gr/passengercars/models.html?group=all&subgroup=all.BODYTYPE.coupe&view=BODYTYPE&_ga=2.72591827.1741469155.1627298254-236307989.1626161520&tgroup=realTarget
https://www.mercedes-benz.gr/passengercars/models.html?group=all.BODYTYPE.cabriolet&view=BODYTYPE&_ga=2.72591827.1741469155.1627298254-236307989.1626161520&tgroup=realTarget
https://www.mercedes-benz.gr/passengercars/models.html?group=all&subgroup=all.BODYTYPE.people-carrier&view=BODYTYPE&_ga=2.72591827.1741469155.1627298254-236307989.1626161520&tgroup=realTarget
https://www.mercedes-benz.gr/passengercars/models.html?group=alternative-fuel&subgroup=see-all&view=BODYTYPE
https://www.mercedes-benz.gr/passengercars/models.html?group=amg&subgroup=see-all&view=BODYTYPE&_ga=2.72591827.1741469155.1627298254-236307989.1626161520&tgroup=realTarget
https://www.mercedes-benz.gr/passengercars/models.html?group=maybach&subgroup=see-all&view=BODYTYPE&_ga=2.72591827.1741469155.1627298254-236307989.1626161520&tgroup=realTarget
https://www.mercedes-benz.gr/passengercars/models.html?group=new&subgroup=see-all&view=BODYTYPE
https://www.mercedes-benz.gr/passengercars/models.html?group=all&subgroup=see-all&view=BODYTYPE
https://www.mercedes-benz.gr/passengercars/configurator.html?group=all&subgroup=see-all&view=BODYTYPE
https://www.mercedes-benz.gr/passengercars/models.html?group=all&subgroup=see-all&view=BODYTYPE
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/car-configurator.html/motorization/CCci/GR/el/A-KLASSE/KOMPAKT-LIMOUSINE
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/car-configurator.html/configuration/CCci/GR/el/el_GR__1770821__AJ-052_AU-001_GC-411_LE-L_LU-696_MJ-802_PC-PYA-U62_PS-012%23-M01%23_SA-00U-14B-20U-213-218-243-258-270-294-310-345-351-355-362-367-43R-440-446-475-4B8-504-537-543-548-580-58U-620-677-682-79B-7U1-927-961-968-B51-B59-L3A-R05-U01-U10-U12-U54-U60_SC-0B2-0S3-163-1B3-1U5-2U1-2U8-3U6-51B-6P5-6S8-7B4-8U6-8U8-98B-998-B09-B10-K13-K31-PXV-R7A-V08/zk015
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/car-configurator.html/configuration/CCci/GR/el/el_GR__1770821__AJ-052_AU-001_GC-411_LE-L_LU-696_MJ-802_PC-PYA-U62_PS-012%23-M01%23_SA-00U-14B-20U-213-218-243-258-270-294-310-345-351-355-362-367-43R-440-446-475-4B8-504-537-543-548-580-58U-620-677-682-79B-7U1-927-961-968-B51-B59-L3A-R05-U01-U10-U12-U54-U60_SC-0B2-0S3-163-1B3-1U5-2U1-2U8-3U6-51B-6P5-6S8-7B4-8U6-8U8-98B-998-B09-B10-K13-K31-PXV-R7A-V08/paints
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/car-configurator.html/configuration/CCci/GR/el/el_GR__1770821__AJ-052_AU-001_GC-411_LE-L_LU-696_MJ-802_PC-PYA-U62_PS-012%23-M01%23_SA-00U-14B-20U-213-218-243-258-270-294-310-345-351-355-362-367-43R-440-446-475-4B8-504-537-543-548-580-58U-620-677-682-79B-7U1-927-961-968-B51-B59-L3A-R05-U01-U10-U12-U54-U60_SC-0B2-0S3-163-1B3-1U5-2U1-2U8-3U6-51B-6P5-6S8-7B4-8U6-8U8-98B-998-B09-B10-K13-K31-PXV-R7A-V08/upholsteries
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/car-configurator.html/configuration/CCci/GR/el/el_GR__1770821__AJ-052_AU-001_GC-411_LE-L_LU-696_MJ-802_PC-PYA-U62_PS-012%23-M01%23_SA-00U-14B-20U-213-218-243-258-270-294-310-345-351-355-362-367-43R-440-446-475-4B8-504-537-543-548-580-58U-620-677-682-79B-7U1-927-961-968-B51-B59-L3A-R05-U01-U10-U12-U54-U60_SC-0B2-0S3-163-1B3-1U5-2U1-2U8-3U6-51B-6P5-6S8-7B4-8U6-8U8-98B-998-B09-B10-K13-K31-PXV-R7A-V08/package_types
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/car-configurator.html/configuration/CCci/GR/el/el_GR__1770821__AJ-052_AU-001_GC-411_LE-L_LU-696_MJ-802_PC-PYA-U62_PS-012%23-M01%23_SA-00U-14B-20U-213-218-243-258-270-294-310-345-351-355-362-367-43R-440-446-475-4B8-504-537-543-548-580-58U-620-677-682-79B-7U1-927-961-968-B51-B59-L3A-R05-U01-U10-U12-U54-U60_SC-0B2-0S3-163-1B3-1U5-2U1-2U8-3U6-51B-6P5-6S8-7B4-8U6-8U8-98B-998-B09-B10-K13-K31-PXV-R7A-V08/chassis
https://www.fiat.gr/mopar/syntirisi
https://www.fiat.gr/mopar/syntirisi
https://www.fiat.gr/mopar/syntirisi
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/dealer-locator.html
https://www.fiat.gr/where-we-are
https://www.fiat.gr/where-we-are
https://www.mercedes-benz.gr/passengercars/the-brand/pricelists.html
https://www.fiat.gr/content/dam/fiat/gr/pricelist/march/fiat-pricelist-march-22.pdf
https://www.mercedes-benz.gr/passengercars/buy/used-cars.html
https://hall-of-stars.car.gr/
https://www.mercedes-benz.gr/passengercars/being-an-owner/mercedes-rent.html
https://shop.mercedes-benz.com/el-gr/connect/
https://shop.mercedes-benz.com/el-gr/connect/pdp/-/601?variantCode=QEV111AHWVEH&forceLoadTemplate=true&isInitialTransition=1&_ga=2.245433926.31097273.1649430982-125639584.1644681375&tgroup=realTarget
https://shop.mercedes-benz.com/el-gr/connect/pdp/In-Car-Office/534?variantCode=QEV111AG7IYG&forceLoadTemplate=true&isInitialTransition=1&_ga=2.245433926.31097273.1649430982-125639584.1644681375&tgroup=realTarget
https://shop.mercedes-benz.com/el-gr/connect/pdp/In-Car-Office/534?variantCode=QEV111AG7IYG&forceLoadTemplate=true&isInitialTransition=1&_ga=2.245433926.31097273.1649430982-125639584.1644681375&tgroup=realTarget
https://shop.mercedes-benz.com/el-gr/connect/pdp/-/608?variantCode=QEV111AI3LHM&forceLoadTemplate=true&isInitialTransition=1&_ga=2.245433926.31097273.1649430982-125639584.1644681375&tgroup=realTarget
https://www.fiat.gr/mopar/connected-services
https://www.fiat.gr/mopar/connected-services
https://www.mercedes-benz.gr/content/dam/greece/brochure-catalogues/MercedesBenzCollection2021_GR.pdf
https://www.mercedes-benz.gr/passengercars/being-an-owner/collection.html
https://www.fiat.gr/merchandising
https://www.fiat.gr/mopar
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/designo.html
https://www.fiat.gr/shopping-tools/antallagi-autokinitou
https://www.mercedes-benz.gr/passengercars/configurator.html?group=all&subgroup=see-all&view=BODYTYPE
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To utro-redio KAgioTe éva test-drive Tng Mercedes-Benz amoteAei Affiliate Link.
AvtioToixo utro-redio dev uttdpxel otn Fiat. Zuumépacpa: Ta affiliated links
KATATAOOOVTAl OTIG TIPOWONTIKEG EVEPYEIEG EVOG IOTOTOTTOU.

To utro-redio Xpnuatoddtnon tng Mercedes-Benz avTioToixei 010 UTTO-TTEDIO
XPHMATOAOTHZH 1n¢ Fiat.

To utro-redio Ac@daAion Tng Mercedes-Benz dgv €xel avTioToIXo OTOV I0TOTOTTO
NG Fiat.

To utro-redio ETaipikoi MNeAdTeg & Alaxeipion avarmrtuooeTtal ota link Business
Solutions kai Diplomatic Sales, ue 10 TTPWTO va TTPOCYPEPEI AUCEIG O€ ETTIXEIPHOEIG KAl
TO deUTEPO tailor made solutions oe diakekpiyéva TTPOCWTTIA (SITTAWPATESG K.ATT.). Ta
OUOo auTd uTTo-TTEdia DEV £€XOUV QVTIOTOIXA OTOV I0TOTOTTO TNG Fiat.

To utro-redio Epyootaciakd BonBruata odrynong agopd oe Pondruata
eAéyxou kai d1euBuvong, POXAOUG XEIPIOUOU, TTPOCOPMOYES TTEVTAA Kal AUCEIC yia
avetn emBiaon kai atmofifacn Tou TTPoo@épel n Mercedes-Benz. AvrioTtoixo
utro-redio otn Fiat eival o ZYNAEAEMENE2 YIMHPEZIEZ kal 10 2uvoedePéveC
uttnpeoieg Mopar - E@appoyég yia smartphone Alfa Romeo | Mopar (fiat.gr).

To utro-tredio IDE 1ng Fiat apopd og augmented poidv (éva NAeKTPIKS TTaTIVI).
MepIky avTioToIxia UTTApXEl OTO UTTO-TTEdIO 2UuoTnua TToAupéowyv MBUX TTOU agpopd
oe emmTAéov (augmented = dieupupEveg) TTaPoxEG TG Mercedes-Benz.

To utro-redio KAgioe €va pavieBou yia service Tng Mercedes-Benz TrapatréuTrel
O€ MIa QOpua TTapABeonG OTOIXEIWV TOU ETTIOKETTTN. AvTioToIXOo UTTO-TTEdIO Eival TO
BPEX >YNEPIEIO H AIANOMEA oTov 101010110 TNG Fiat.

To utro-redio Mercedes me - WnolakEC UTINEETIEC N oTToia TTEPIAAUPBAvEl Ta
AvakaAuwTe Tnv oikovévela Mercedes me, Mercedes me connect, Mercedes me Apps
kal Mercedes me Adapter €xel avaloyia pe 1o Y1inpeoie¢ Mercedes me Connect Tou
I0ioU 10TOTTEOOU TNG TTOU €idauE TTapATTAvVW. AVTIOTOIXO UTTO-TTEdIO PE TO Mercedes
me - Wnoiakég utinpeaieg amroteAei To MY FIAT 1ng Fiat.

To umro-mredio Poption & Wallbox 1ou odnyei oto Poption & WNOIOKEC
utinpeoieg Mercedes-Benz éxel avmiotoixia pe 1o AYTONOMIA KAI ®OPTIZH kai
NEO 500 EMANADOPTISH & 2>YNTHPH>H 1n¢ Fiat.

To utro-redio Mercedes-Benz EAANGC éxel avrioToixia pe 1O utro-tredio H
[ZTOPIA MAZ oTov 1o1oT0TTO TnG Fiat. 210 id10 uTTo-TTEdio Mercedes-Benz EAAGC Ta
utro-redia YTTdAAnAol & Ektraideuon, Kapiépa kai AigBvy Bépata (Xwpig link 10
TeAeuTaio) TNG Mercedes-Benz dev €xouv avtioTolxia oTov I0TOTOTTO TNG Fiat.

To utro-mredio NIZTOMOIHXH WLTP 1ng Fiat agopd oe éAeyxo kKatavaAwong
Kauaiygou. AvTioTtoixn, av kai oxl idia, utrdpxel oto PopTIon & WNOIAKEC UTTNPETIES
Mercedes-Benz Tou 10T0TOTTOU TNG Mercedes-Benz.

To utro-redio ANTAANNAKTIKA & 2YMBOYAES 1ng Fiat €xel avtioToixia pe 1O
AviaAakTIKG & Afeooudp kal AvalAtnon Tigwyv AVIGAAGKTIKWY OTOV I0TOTOTTO TNG
Mercedes-Benz. Opoiwg 10 utro-redio AZEXOYAP 1ng Fiat €xel emmiong avTioToiia
pue T1a AviaMakTikd & Afeocoudp kai [vAgia afeooudp OTOV IOTOTOTTIO TNG
Mercedes-Benz. To autd 1oxuel kal yia 10 utro-redio vAola eAaoTikKG TNG
Mercedes-Benz 1Tou €xel avtioToixia pe 1o EAAXTIKA oTtov 10ToTOTTO TNG Fiat.

To utro-redio OBIKA PBonbeia & Bonbeia atuxAuartog g Mercedes-Benz €xel
avTioToixia pe To OAIKH BOHOEIA oTov 1o1éT1oTTO NG Fiat.

To utro-tredio Eyyunoeic Tng Mercedes-Benz €xel avtioToixia pe 1o EMNEKTAXH
EMMYH2HS otov i1o1éT10TTO NG Fiat.
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https://www.mercedes-benz.gr/passengercars/test-drive.html
https://www.mercedes-benz.gr/passengercars/buy/finance-leasing-insurance/Finance.html
https://www.fiat.gr/shopping-tools/timokatalogos
https://www.mercedes-benz.gr/passengercars/buy/finance-leasing-insurance/Insurance.html
https://www.mercedes-benz.gr/passengercars/content-pool/tool-pages/error-pages/
https://www.mercedes-benz.gr/passengercars/buy/fleet-and-business.html
https://www.mercedes-benz.gr/passengercars/buy/fleet-and-business.html
https://www.mercedes-benz.gr/passengercars/buy/diplomatic-sales.html
https://www.mercedes-benz.gr/passengercars/buy/driving-aids.html
https://www.fiat.gr/mopar/connected-services
https://www.fiat.gr/mopar/connected-services
https://www.fiat.gr/mopar/connected-services
https://www.fiat.gr/mopar/500-iride
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/mbux.html
https://www.mercedes-benz.gr/passengercars/being-an-owner/service-booking/oab.html
https://www.fiat.gr/where-we-are
https://www.mercedes-benz.gr/passengercars/content-pool/tool-pages/error-pages/
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/mercedes-me.html
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/mercedes-me/mercedes-me-connect.html
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/mercedes-me/mercedes-me-apps.html
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/mercedes-me/mercedes-me-apps.html
https://www.mercedes-benz.gr/passengercars/being-an-owner/mercedes-me-adapter-campaign.html
https://shop.mercedes-benz.com/el-gr/connect/
https://www.mercedes-benz.gr/passengercars/content-pool/tool-pages/error-pages/
https://www.mercedes-benz.gr/passengercars/content-pool/tool-pages/error-pages/
https://owners.mopar.eu/fiat/fiat-gr/el/login
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/electromobility/services-charging.html
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/electromobility/services-charging/footnote-stage-services-charging.module.html
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/electromobility/services-charging/footnote-stage-services-charging.module.html
https://www.fiat.gr/electric-cars/range-batteries-charging
https://www.fiat.gr/mopar/500-la-prima
https://www.mercedes-benz.gr/passengercars/the-brand/Mercedes-Benz-Hellas.html
https://www.fiat.gr/fiat-world/heritage
https://www.fiat.gr/fiat-world/heritage
https://www.mercedes-benz.gr/passengercars/the-brand/Mercedes-Benz-Hellas.html
https://www.mercedes-benz.gr/passengercars/the-brand/employee-service-training.html
https://www.mercedes-benz.gr/passengercars/the-brand/career.html
https://www.fiat.gr/pistopiisi-wltp
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/electromobility/services-charging/footnote-stage-services-charging.module.html
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/electromobility/services-charging/footnote-stage-services-charging.module.html
https://www.fiat.gr/mopar/antalaktika
https://www.mercedes-benz.gr/passengercars/content-pool/tool-pages/error-pages/
https://retailprices.mercedes-benz.gr/spareparts/
https://www.fiat.gr/mopar/aksesouar
https://www.mercedes-benz.gr/passengercars/content-pool/tool-pages/error-pages/
https://www.mercedes-benz.gr/passengercars/being-an-owner/accessories.html
https://www.mercedes-benz.gr/passengercars/being-an-owner/genuine-parts-accessories/genuine-parts/wheels-and-tires.html
https://www.fiat.gr/mopar/elastika-elastika-aftokinitou
https://www.mercedes-benz.gr/passengercars/being-an-owner/accident-roadside-assistance.html
https://www.fiat.gr/mopar/fiat-odiki-voitheia
https://www.mercedes-benz.gr/passengercars/being-an-owner/service-and-maintenance/service-maintenance/warranties.html
https://www.fiat.gr/mopar/eggyisi
https://www.fiat.gr/mopar/eggyisi
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To urro-mredio 2uvinpnon, emokeur) & gyyonon tng Mercedes-Benz Kai
oupTTapouaptouvTa Service Pass, E€ouoiodotnuévo Service, YTTNpETieg 2uvepyeiou
Service yia oxuaTa avw Twv 6 £Twv kal SmallRepair & Emmokeur) {nUIwv £xel HEPIKA
avTioToixia pe To OAES Ol YMHPEZIEZ oTov ioTéTOTTO TG Fiat.

To utro-tredio Tpéxouoeg avakAnoeig TG Mercedes-Benz agopd o€ péTpa TT0U
oxetiovral pe 1o €¢AG: «Evnuépwon AoyiopikoU TTETpeAQIOKIVNTAPAY, «AAAayN
WUKTIKOU PEoOU Kal agpdoakouc». MpokeiTal yia utrnpecieg mou evéxovtal 1o OAES
Ol YMNHPEZXIEZ tng Fiat.

To utro-redio Odnyie¢ XpAong agopd OTov TPOTTIO PE TOV OTIOI0 PPIioKEl O
I010KTATNG MIoG Mercedes-Benz odnyieg xpriong yia 1o autokivntd OTO KIvATO TOU
TNAéQwvo.  AvtioToixo eival To  utro-redio  eivar o EQAPMOIEZ  HA.
KINHTIKOTHTAZX oTov 1oToT0TTO NG Fiat.

To umro-medio EZYMHPETHZH TMEAATON 71n¢ Fiat Ttrapéxer Tpd1TOUG
ETTIKOIVWVIAG TOU ETTIOKETTTN-TTEAATN YE TNV €mmIXEipnon. OPoiwg Kal Ta UTTO-TTedia
EMNIKOINONIA kar NEWSLETTER (tng Fiat) mou gival @opueg emmikovwviag, dnAadn,
OUAANOYNG OTOIXEIWV TOU ETTIOKETTTN-TTEAATN. AVTIOTOIXEG POPUES AANG KAl dUVATOTNTEG
UTTAPYXOUV Kal OTO 10TOTTEd0 TNG Mercedes-Benz 010 TEAOG QPKETWYV I0TOCEAIdWY
(webpages) Tou 10TéTOTTOU TNG.

To utro-redio HAeKTpIKN KIVATIKOTNTA TNG Mercedes-Benz avrioToixei oTto 1medio
HAEKTPIKH KINHTIKOTHTA kai oto utro-redio FIAT HAEKTPIKH KINHTIKOTHTA
Tou I0TéTOTTOU TNG Fiat.

To utro-redio Mercedes-Benz Intelligent Drive Tng Mercedes-Benz TrepIéxel
o0dnyieg ac@aloug odAynong Kai dev £xEl AVTIOTOIXO OToV I0TOTOTTO TG Fiat.

Ta utmro-mredia Kaivotopia kai _>yediaon 1tng Mercedes-Benz Byddlouv ZeAida
o@aAyatog 404 (mercedes-benz.gr).

To utro-mredio [MioTomroinoelig ISO otov 1016100 TG Mercedes dev €xel
avTioTolxo oTov I0ToTOTTO TNG Fiat.

To umro-mredio KINHTPA KAI MAEONEKTHMATA ¢ Fiat mou agopd o€
POPOAOYIKEG EAAPPUVOEIC TWV AYOPACTWY TWV QUTOKIVATWY TNG OV €XEI AVTIOTOIXO
oTov 10TOoToTTO TNG Mercedes-Benz.

To utro-redio Biwoiudinta agopd ot dpdoeig ETaipikng Koivwvikng EuBovng.
ZXETIKA ava@opd uttdpxel oto utro-redio HAekTpiké AuTokivnta | HAEKTpOKivnOn Kai
mepiBaAAov | Fiat Greece aTtov I0T6TOTTO TNG Fiat.

To utro-redio CASA pe Aivk Casa 500 | Virtual Museum | Fiat atroteAei
d1adikTuakr kaivotodia Tng Fiat kKaBw¢ agopd o€ €va €IKOVIKO PJouoEio TTou avAAoyo
dev uTTApxeEl oTov I0TOTOTTO TNG Mercedes-Benz.

210 uTto-Tredia Tou 10TOTOTTOU TG Mercedes-Benz epgavifovial apketd Pop
Ups, evw 10 avTioTolxo dev oupPaivel ota utro-redia Tng Fiat.

Oocov agopd otnv Tmapoucia ota Méoa Koivwvikig AIKTUwoNng, N

Mercedes-Benz OdpaoTnplotroicital oTa fl v o © , evw n Fiat ota

f)(6)(#) (In) (v
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https://www.mercedes-benz.gr/passengercars/content-pool/tool-pages/error-pages/
https://www.mercedes-benz.gr/passengercars/being-an-owner/service-and-maintenance/servicepass.html
https://www.mercedes-benz.gr/passengercars/being-an-owner/service-and-maintenance/service-maintenance.html
https://www.mercedes-benz.gr/passengercars/being-an-owner/service-and-maintenance/service-maintenance/workshop-services.html
https://www.mercedes-benz.gr/passengercars/being-an-owner/service.html
https://www.mercedes-benz.gr/passengercars/being-an-owner/service.html
https://www.mercedes-benz.gr/passengercars/being-an-owner/smallrepair.html
https://www.fiat.gr/mopar
https://www.mercedes-benz.gr/passengercars/being-an-owner/total-recall.html
https://www.fiat.gr/mopar
https://www.fiat.gr/mopar
https://www.mercedes-benz.gr/passengercars/being-an-owner/manuals.html
https://www.fiat.gr/electric-cars/electric-mobility-apps
https://www.fiat.gr/electric-cars/electric-mobility-apps
https://www.fiat.gr/mopar/fiat-customer-service
https://www.fiat.gr/epikoinonia
https://www.fiat.gr/newsletter-sign-up
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/electromobility/e-mobility.html
https://www.fiat.gr/driving-electric
https://www.mercedes-benz.gr/passengercars/mercedes-benz-cars/intelligent-drive.html
https://www.mercedes-benz.gr/passengercars/the-brand/innovation.html
https://www.mercedes-benz.gr/passengercars/the-brand/innovation.html
https://www.mercedes-benz.gr/passengercars/the-brand/Mercedes-Benz-Hellas/iso.html
https://www.fiat.gr/electric-cars/incentives-savings-calculator
https://www.mercedes-benz.gr/passengercars/the-brand/sustainability.html
https://www.fiat.gr/electric-cars
https://www.fiat.gr/electric-cars
https://www.fiat.com/casa-500-virtual-museum
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Mercedes-Benz Vs Fiat: cuptrepdopara

Mercedes-Benz.gr Fiat.gr

1 Zuvepyatikd MapkeTivyk (Push) Nai Oxi
2 MdpkeTivyk lNepiexopévou (Pull) Nai Nai
3 MdapkeTivyk HAekTpovikoU Tayxudpoueiou (Push) Nai Nai
4  Elogpyopevo Mapketivyk (Pull) Nai Nai
5  ZeAideg Mpoopiouou (Push) Nai Oxi
6 Méoa Emkoivwviag (Pull) Nai Nai
7  Avaduopeva MnvupaTta (Push) Nai Oxi
8  Anudoieg 2xéoeig pe Z0vdeon (Pull) Oxi Oxi
9 [ledia AutopaTtoTroinuévng ZuvouiAiag (Push) Oxi Oxi
1 Méoa Koivwvikng Aiktuwaong (Pull) Nai Nai
0

Mivakag 5: H xprion epyaAgiwv Tou yn@iakoU PAPKETIVYK KAl TWV TOKTIKWV
Micong & 'EA§Ng oTa 1o0TéTeda auTokIiviiTwy Mercedes & Fiat

Otmwg @aiverar otov llivaka 5, n Mercedes-Benz aglotmoiei ta 8 ammd 1a 10
epyaleia (80%) trou €idape Tou MApkeTivyk ZwvTtavig Zuvdeong Tou Xdptn 1, kai
xpnoiyotroiei 4 atrd 5 texvikég Pull (80%) kai 4 atrd TIg 5 TexVIKEG Push (80%).
AvrtioToixa, n Fiat aglotroiei Ta 5 amrd 1a 10 gpyaleia (50%) kai xpnoiyoTtrolgi 4 amod 5
TakTIKEG Pull (80%) kai 1 amd 1m¢ 5 TeEXVIKEG Push (80%). To 1016m1Ed0 NG
Mercedes-Benz 0gv KAvel XPrOn QUTOPATOTIOINMEVWY  €PYAAgiwy, OTTWG Yyia
TTapddelyua gival To chat-bot. Qotéc0, uTTdp)ouV dIAdPACTIKA TTEDIQ TTOU TTAPEXOUV
OTOV ETIOKETTTN TN OUVATOTATA VA OIOAEYEI HECA ATTO €va OUVOAO £TTIAOYWV. AV OPWG
OTO €pyaAEio aAUTO eviAooovTal KAl Ol JIOdPACTIKEG OEANIDEG, UE ETOINEG ETTIAOYEG
ATTAVTAOEWYV TTOU ETTIAEYEI O ETTIOKETTTNG, TOTE OXI.

Mapdti N dopn Twv dUO I0TOTTEdWY, OTO ETTITTEDO TWV TTEDIWV TOU PEVOU TOUG,
dev cival idla, oI ava@opéc o€ pPIa oelpd Kpiolywv Bepdtwyv (nAeKTpoKivnon,
dlauépewaon, OouvTPENon Kal dIavour AUTOKIVATOU, ageooudp, QaVTOAAOKTIKA,
XpNuaTodoéTnon, utinpecieg K.4.) gival koivr). Ooov agopd oTn OTPATNYIKI Twv dUO
eTaipelwv n Mercedes-Benz akoAouBei pia tunuartotroinuévn (segmented) TTOAITIKN
TIPOCPEPOVTAG AUTOKIVNTA TTOAUTEAEIAG, KATI TO OTTOIO, O€ YEVIKEG YPAUMEG, OEV KAVEI
n Fiat — TouAGxioTOV OXI ep@avwg. TéEAog, n Mercedes-Benz divel éugaon oTtnv
MEYAAN YKAPO AQUTOKIVATWY TTOU OIABETEl, Ta OTToId KAl TTPOBAAAEI hE TEXVIKEG €AENG,
onAadn, pe dilagnuioeis. Avtibeta, n Fiat, uotepwvTag €vavt TG Mercedes o€ apiBuod
Kal TUTTOUG QUTOKIVATWY, divel EMQaon OE TEXVIKEG TTieong, dnAadr), o€ TTPowbNTIKEG
EVEPYEIEG.
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1. Oe£TIKO KivhTpO ayopds 1. ApvVNTIKO KivnTpOo ayopdg
&)

YynAn avé A r
(oA Kbovoty N |Levis]
@

XapnAf avéauign B ESTEE LAUDER A LAMBERTS

THE PROFESSIONAL RANGE

(XauNnAS k6oTOG)
MAYBELLINE

Mivakag 4: H MATpa Avapi§ng Twv Rossiter&Percy yia 11§ okTw (8) KaTnyopieg TTPoidovTwyv
TOU EUTTEIPIKOU UAIKOU ThG HEAETNG.

e UIa oUvOoyn TWV OCUYKPICEWV TWV ICTOTOTTWV TWV UTTOAOITTWV TPIWV
{euywv TPOIGVTWYV
O 1o1610TT0C¢ TG EStee Lauder givai o mAouoiog amd autdv Tng Maybelline, wg
ATTOTEAECUA TTOAU PEYOAAUTEPNG TTOIKIAIAG KOAAUVTIKWY TTOU TTpoo®EpEl. Ooov agopd
OTIG KOTNYOPIEG TTPOIOVTWY apVNTIKAG avAuIENS, O IOTOTOTTOG TwV pouxwyv Lewis eivai
a100NTa KOAUTEPOG TTIO €UXAPIOTOG KAl TTOAU TTIO UETOUOVTEPVOG ATTO QUTOV TWV
poUuxwv New Denim. To autd 1o0xUEl yia TOV IOTOTOTTO CUPTTANPWHATWY dIATPOYPRG
Lamberts oTn ouykpior Tou pe TOV avTioToixo TnG Lanes. Mg Baon 6Aa ta Trapatrévw
MTTOPEI EUAOYQ VA I0XUPIOTEI Kaveig 600 TTIo dIAoNUN KAl TAUTOXPOoVva TTI0 akpIBn €ival
N MAPKa €VOG TIPOIOVTOG, TOOO HEYOAUTEPN €ival n MOAvOTNTA VO UTTEPTEPEI TO
I0TOTTEdO  TOU  €vavTl  TOU IOTOTOTTIOU  MIOG  MAPKOG  TIoU  €XEl  MIKPOTEPN
AVaYVWPICINOTNTA KAl aloBnTd XapunAoTepn Tiuf ayopdc.
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